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"While all about us is tumult, 


the spirit of Christmas wells up 









in our hearts, and stands a 






beacon to victory and peace 






on earth." 






—An American Soldier. 
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Christmas Greetings 


to Customers and Friends Everywhere 


WA AS 


A Christmas Tribute to Our Employes: 


We are proud to announce that in recognition of the co-operation of our 


employes in the bond sales program this company has been presented with 
the “Minute Man” Flag. 


100°, of our present employes are subscribing to the purchase of U. S. De- 
fense Bonds under the payroll deduction plan. Total subscriptions ap- 
proximate 111/,°% of our payroll. 


Out of a total of 200 men employed by our company, 44 have joined the 
armed services. 


We believe that this is a record of which any company might well feel 
gratified—and we take this means of publicly expressing our apprecia- 
tion of this fine spirit of Americanism on the part of our personnel. 


GILCHRIST TIMBER COMPANY 


Gilchrist, Oregon 


Manufacturers of 


Ponderosa Pine 
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PART OF EVERY 
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forthcoming articles which. 
in effect, will be a veritable 
textbook of vital informa- 
tion about every phase of 
successful retail paint pro- 
motion and merchandising. 
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BRADLEY's 


STRAIGHT-LINE 


Oak Flooring 
IS STRAIGHT BY ANY TEST! 


Not that a surveyor’s instrument is a standard 
device for checking accuracy in oak flooring 
manufacture: but it proves unerringly that, 
against the exactness of a plumb line, Bradley 
STRAIGHT-LINE Oak Flooring scores a perfect 
“bull's eye.” 





Floor layers say this Straight-Line feature 
increases their earnings. Reasons? There’s no 
crook to force out in drawing up... no off- 
angle end joints to correct. Floor layers save 
time, instead of losing it. 


Builders like this faster laying. It protects their 


own estimates on each installation ... adds 
up more finished jobs per season . . . produces 
more profit per year. 





Housing project management and realty 
j pers enthuse over the eye appeal of the 
exceptional smoothness and beauty of finished 


lome owners take pride in Bradley’s Straight- 


Line floors. That's because their superb Other Bradley Brand products include: 
smoothness and beauty are protected by the Oak Plank Flooring, Pine Flooring (plain 
strain-free, flush matching which our Straight- end and end-matched), Oak and Gum 
Line feature provides ... that’s why Bradley Trim and Mouldings, Arkansas Soft 
Straight-Line flooring is the Standard of Pine Finish and Yard Stock, and a com- 
Comparison in hardwood floors of Oak, Beech prehensive line of pine and hardwood 
and Pecan. specialties. 





RADLE LUMBER COMPANY oo Arkansas 
WARREN, ARKANSAS 
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Bungling Threatens Meat Production 


A major part of our war strategy is based upon strengthening civilian morale in 
some places, and wrecking it in others. We obtained the support of the French 
and their colonials in Africa by bidding for civilian sympathy with food and cloth- 
ing, and undoubtedly, more that we do not know about. 


The cracking of Italy's civilian morale is being pressed with threats of privation 
and suffering, and demonstrations of how intense both can be. We can assume 
that at the same time, the lure of fuel, food and clothing is being dangled before 
civilian Italy as a way to entice them to demand withdrawal from the war; and 
that prompt delivery of necessities to north Africa constitutes widely broadcast 
proof to the Italians of our ability to fulfill our promises. 


We are dropping “block busters’ all over Germany—dropping them for the 
twofold purpose of weakening German civilian morale and wrecking supply 
sources and lines. On the other hand we are playing a major role in feeding and 
equipping Britain and Russia. Action is intense on the vitally important civilian 
morale front abroad. 


However, in the face of the high efficiency with which we are handling both 
the building and the wrecking of civilian morale in the theatres of war, we are 
taking reckless chances with it at home. Here, in the land of perennial plenty we 
urged farmers to increase plantings last spring. With characteristic patriotic fervor 
they responded, and their efforts were augmented by nature to produce bumper 
crops. Through bungling we came dangerously near losing a large part of that 
bumper crop. We had denied retailers the materials necessary to build addi- 
tional crop storage space, and finally came through with too little, too late. 


Lack of foresight and adequate planning nearly precipitated ruination of much 
of the food we need for ourselves; much of the food with which we purchased 
French colonial allegiance and hold as bait to Italy; and much of the food we 
are sending to Britain and Russia. 


Now, we are in the same position with regard to shelter for farm animals that 
we were in with regard to crops last June. It is time to stop bungling. Unless 
government action is taken immediately to provide rural dealers with the lumber 
and building materials they need to build shelter for tremendously increased 
numbers of farm animals, our farms will be littered with the rotting carcasses of 
frost-killed hogs and cattle; and the meat so desperately needed for the critical 
year that lies ahead will not be available. 


Wholesale death of meat animals brought about by exposure becayse farmers 
and retail lumber dealers are denied the bare necessities for constructing ele- 
mentary shelter cannot help but have a devastating effect on the morale of our 
civilians, already threatened with meat rationing; nor can it help but discourage 
farmers now being urged to plan for even greater meat and crop production in 
1943. What it will do to the effectiveness of our civilian morale program abroad 
requires the exercise of little imagination. 


It is imperative that the problem be met and solved now. Let us not be forced 
to celebrate this Christmas in the shadow of a farm front debacle brought upon 
us by the same kind of procrastination and bungling that opened the way for 
the holocaust of Pearl Harbor just before last Christmas. And let us not shackle 
the ever increasing effectiveness of our armed forces by gambling a few million 
feet of lumber against civilian morale so necessary to winning the war. 
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Be ready. Don’t miss out on necessary mainte- 
nance and repair jobs. 


Keep them coming with stocks of this depend- 
able material which you can sell and deliver 
with full assurance of profit and customer 
—s— 1 satisfaction. No other tile board has all 

















: “" A ae these advantages: 





== p> THICKER, STRONGER, STURDIER: Made of tightly com- 
—= pressed fibres with tile indentations 4°’ square; neither 








brittle nor spongy. 


Lalit 


2 is 6 | a > SIMPLE TO INSTALL: Apply direct to studs in new con- 
a struction ...or right over plastered walls without furring, 


Z ; Epp — using Upson No. 2 Floating Fasteners . . . invisible —no 
Sie ee nails to mar surface. Panels 4’ wide up to 14’ in length. 








EER A a > PRODUCES PORCELAIN-LIKE BEAUTY: Smooth, hard-finished 
surface for enameling in exact color customer wishes. Fuzz- 
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8 ai Ls, j as 
aa es | less and non-absorbent. Especially processed to eliminate 





—4 — need for sizing, and to provide extremely low painting cost. 


> PROVED RECORD OF SATISFACTION: Sold by thousands 
of dealers for years. Millions of feet now in use in 
bathrooms, kitchens, stores and shops. FHA Accepted. 


Se A Pee: TIME a Sp LT ‘ Write or send coupon now for sample. 


‘ i ne Fan Upson Quality Products Are Easily 


4 M_ v * - hee ne a 


p 5 ae r UPSON _Identified by the Famous Blue-Center. 


Sufficiently economical for generous use in homes where 
cost is an important consideration. 












FOR SAMPLE — MAIL THIS COUPON 


THE UPSON COMPANY, LOCKPORT, NEW YORK 
Please send us sample of Upson DUBL THIK FIBRE-TILE. 
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Expansion of fighting fronts calls 
for larger supplies of arms, shipping, 
food and gasoline. Expect a speeding 
up of the change-over to full war econ- 
omy. Plans scheduled for next sum- 
mer, such as the concentration of civil- 
ian-goods manufacture, will be put into 
effect this winter. Look for standard- 
ized goods, fewer lines, government 
grades, reduced service, further ra- 
tioning. 


All-out efforts, now, should short- 
en the war; save American lives. 
That’s the way the government is play- 
ing it. Don’t be too sure the govern- 
ment is lagging behind the public readi- 
ness to sacrifice for victory. A small 
example: The West is accepting gas 
rationing; doing it reluctantly; would 
not have volunteered this sacrifice. 
Easy to understand this reluctance; an 
area of great distances, a people de- 
pending upon motor transport. 


So-called confusion in Washing- 
ton is abating. Still too much of it; 
but it’s being licked. Restrictions are 
following more realistic policies, based 
upon actual needs. 


WPB promises agriculture every 
possible aid; which it will need if it is 
to double production of many export 
food items. Secretary Wickard has 
been given control of wages for farm 
labor ; promises “adequate” supplies of 
farm labor, whatever that means, for 
next year, through mobile units and 
use of part-time local labor. 


Official opinions about future lum- 
ber supplies continue not to agree. Col- 
onel Sherrill, of the Engineers, expects 
no shrinkage in over-all public lumber 
demand for long time. J. P. Boyd, 
of the Munitions Board, says there is 
no prospect of a real lumber shortage ; 
save in some hot spots. Army now has 
enough aircraft lumber to begin stock- 
piling; Navy is stockpiling deck lum- 
ber. Mr. Boyd says the 1943 trend 
will be toward relaxing Federal control 
of lumber. 


Industry troubles continue to be 
in “companion” fields; shortage of 
metals for heating and plumbing ; local 
labor shortages due to distribution and 
mobilization difficulties; shortages of 
logging equipment and mill supplies. 


This isn't too useful a suggestion, 
since it has so many variants it can’t 
be aimed at a specific target; but, so 
far as possible, order your business in 
terms of these “companion” shortages. 
Small use predicating trade upon col- 


Amemcanfiimberman 
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MANAGEMENT 
GUIDE POST 


A page of vital infor- 
mation and comment 
digested for busy lum- 
ber and building ma- 
terial executives. 





lateral factors that are being with- 
drawn from use, or upon the wistful 
hope that a miracle will make them 
plentiful. Business management, these 
days, has a new meaning. Its No. 1 
principle is to look for gates that are 
open or that can be opened. 


Some citizens are saying that glo- 
bal charity is not a duty of this coun- 
try; that it would place destroying 
burdens upon U. S. taxpayers; that 
America’s best post-war service to the 
world is the restoration of this coun- 
try. Others are saying that except for 
emergency matters, such as feeding 
Belgian children after the earlier war, 
the idea is not charity at all; that it is 
global co-operation for mutual bene- 
fits; that the U. S- can’t be prosperous 
in a prostrate world. 


Report is that the Administration 
has raised the question deliberately, 
through the Lehman appointment, so 
that the country can have ample time 
to make up its mind. Common belief 
is that President Wilson waited until 
too late in the other war before asking 
Americans to think of post-war prob- 
lems; causing the question to be de- 
cided abruptly on the basis of war 
weariness and personal resentments. 
Expect the argument over rehabilita- 
tion to grow, to cut across party lines, 
perhaps to become an issue in 44. As 
a business man, you'll need to do care- 
ful thinking about it. A wrong-guess, 
one way or the other, could put the 
bee on business for a generation. 


Don't be depressed about the 
post-war period. It doesn’t need to be 
a time of reduced trade. If we can 
produce for war, we can produce for 
peace. We once thought our troubles 


stemmed from too many goods; found 
we had too few. The war is opening 
new fields, new methods. The post- 
war period need not be a time of dis- 
tress if—to quote from a Washington 
News editorial—‘“the scarcity-minded 
advocates of dividing up the poverty 
keep their hands off and give the in- 
dustrial system a chance.” 


War Shipping Administration 
notifies owners and operators of the 
Merchant Marine that it considers ad- 
vertising a justifiable expense. “We 
agree,” said Admiral Land, “that op- 
erating companies should plan for the 
post-war period.” This is important 
in so far as it indicates official attitudes. 
Advertising is a creative device that 
business men know well how to use. 


Contest between WPB and the 
armed <ervices over control of produc- 
tion seems, at least temporarily, to have 
been adjusted. WPB has general con- 
trol of materials and of top scheduling ; 
the services direct individual war in- 
dustries in actual production. The in- 
terest of business in the controversy is 
the citizen’s interest in over-all eff- 
ciency. There will be and must be 
rigid controls over business, no matter 
who sits in the saddle; for the need of 
controls rises from the fact of war. 
Business complains of no necessary 
hardships ; does complain of hardships 
that don’t get us forward with the war. 


OPA has set dollars and cents max- 
imum prices for manufacturers’ sales 
of asphalt tile, at the March, *42, level. 
Revised MPR 13 extends the price 
regulation covering Douglas fir ply- 
wood to wholesale and retail transac- 
tions. Effective Dec. 5. 
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LUMBER 


The story of wood, in broad outline, 
is the story of the war effort. 

The adaptability of wood, the big 
reserve supplies in the forests, the skill 
of lumbermen and fabricators and the 
new developments by practical scien- 
tists have given this oldest of American 
building materials a great place among 
war materials. 

Not all the figures can be quoted. Not 
all, in fact, are known; and certain 
figures might reveal American produc- 
tion secrets. But over-all statements 
have been released; and these state- 
ments indicate the civilian and military 
services of wood to the war effort. 

During the depression period the 
production of lumber dropped to low 
levels. Call it 14 billion feet ; although 
there will not be agreement on that 
figure. Estimated demand for this year 
is placed at 38 billion feet ; production 


at 32 billion; actual delivery at 36 bil- 
lion. The difference between production 
and delivery is made up of withdrawals 
from inventories; the difference be- 
tween delivery and demand is repre- 
sented by unfilled orders. 

Government use of lumber for 1942 
is placed at 18 billion feet ; and, by sub- 
traction, this would place civilian uses 
also at 18 billion. An estimated nine 
billion are in various inventories. Esti- 
mated total demand for next year is 34 
billion feet. While this is a smaller 
figure, not all the items will decline at 
a uniform rate. Construction of war 
plants and of war housing is expected 
to be seven billion feet less than this 
year: but the figure for boxes, crating 
and other shipping containers will be 
much larger than this year. 

Civilian use of lumber in 
above depression levels. 


1942 is 
But these fig- 








ures mean little, since the character of 
civilian trade has been changed sharply, 
in large part by reason of public orders 


and rules. Much war housing is for 
workers who would have needed civil- 
ian housing, had the war not inter- 
vened. The so-called demand, men- 
tioned above, is equally misleading ; 
for if supplies of lumber and com- 
panion materials had been available, 
and if the rules had not been in effect, 
sales could have exceeded the demand 
figures by a wide margin. But in any 
event this rough analysis indicates that 
about half the lumber delivered in 1942 
went rather directly into public pur- 
chases for the war program. 

While Uncle Sam will not tell you 
exactly what he’s done with that 18 
billion feet of lumber, he’s willing that 
you have any general information that 
will not give aid and comfort to the 
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JOB-- 


enemy. The following story picks up 
items here and there; does not list 
these items by any pattern of relative 
importance. 

Most of us think of the Navy in 
terms of ironclad sea giants. Timber, 
however, is a Navy tradition; going 
back to the days of wooden ships and 
iron men; and in this war the Navy 
has more uses, and more diverse uses, 
for wood than ever before in its history. 
Every big ship has its woodworking 
shop and its carpenters. Many iron- 
clads have returned from battle with 
bomb holes in the armor closed with 
wooden plugs. Sea carpentry con- 
tinues to be a fact as well as a tradition. 

Many sea-going craft of the battle 
line are made of wood, such as the 
Motor Torpedo Boat Squadron, com- 
manded by Lieutenant Bulkeley in 
Philippine waters; the squadron that 
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Mosquito Boats of light wood 
construction, sting before the enemy 
can slap. These are the PT boats 
such as ran General MacArthur 
through the blockade. 


Navy Photo 


Seagoin' Carpenter Shop— Warships 
are complete, floating cities. Here the ship’s 
carpenters of a great U. S. ’plane carrier are 
busy in their well-equipped woodworking 
shop. 


Navy Photo 
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helped General MacArthur on his way 


to Australia. These were 70-foot ply- 
wood boats without armor; high speed 
affairs, armed each with four torpedo 
tubes and four machine guns. The Ja- 
panese described them as American 
secret weapons; monsters with huge 
wings (wings of water, thrown out as 
the prows cut the sea) and flinging 
torpedoes in all directions. These 
plywood boats have become part of the 
sago of the Navy. 

There are sub chasers; long, low, 
fast, built of wood. These craft are 
clearing the lanes of the sea wolves. 
There are mine sweepers, Coast Guard 
patrol boats, Army and Navy crash 
boats for picking up air men who find 
themselves inadvertently among the 
fishes, landing boats, pontoons, barges, 
whale boats of a hundred uses. Lum- 
ber plays a big part in the construction 
of the cargo ships now coming off the 
ways at incredible speed. There are 
cradles and ways at shipbuilding and 
repair bases; models for testing new 
hull designs; patterns and mockups. 

The National Lumber Manufacturers 
Association engineers have co-operated 
fully with the Navy in developing 
laminated units, such as keels and ribs, 
for the construction of the wooden 
fleet. The engineers believe that this 
field of glued units is perhaps the most 
important at the moment in wood tech- 
nological research; rivaled only by 
wood chemistry. Glued lamination calls 
for mechanical exactness; for a starved 
joint can be a serious hazard. But 
these built-up units, if correctly made, 
are stronger than a single stick of the 
same size ; much stronger than an equal 
weight of steel. The process makes 


possible the production of high-grade 
items from low-grade stock ; also makes 
possible shaped units without cross 
graining. Keels built in this way have 
seen long and hard service in salt water 
without showing the first sign of failure. 
The process is important not only for 
war uses but also for post-war industry 
and housing. 

Both Army and Navy have enor- 
mous land establishments ; warehouses, 
barracks, hospitals, field offices, recrea- 
tion buildings, temporary and perma- 
nent bridges, a practically endless list 
of installations. Wood with its versa- 
tility and its easy adaptability has been 
the main reliance in this field. No need 
to say much about war housing. It 
has been the big item, from the point of 
view of the average lumberman. Frame 
construction has been and continues to 
be the chief reliance. Not all this work 
has been well planned or well executed ; 
though much of it serves the intended 
purpose well. Failures here have not 
been failures of lumber but of engineer- 
ing and architectural design. It is esti- 
mated that up to 20 million workers 
will be enlisted in public or semi-public 
service ; and while not all these people 
need be specially housed, many of them 
must be. The government has swung 
toward the idea of temporary housing, 
save in those places where permanent, 
detached units will clearly be needed in 
the post-war period. Wood meets either 
requirement ; temporary or permanent. 

The lightness, strength and adapta- 
bility of wood have made possible con- 
struction methods for temporary build- 
ings at high speed. The structures are 
built in sections; and cottages or 


multiple units can be erected, each, in a 
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Submarine Chaser— Long, lean, 
this wood-built, sea greyhound can go 
fast where the sub is and slug it out. 
Keep your head down, Fritzie boy! 


Navy Photo 


few hours. They answer the war pur- 
poses, and that’s all the emergency asks 
of them. 

The Army depends quite as much 
upon wood as the Navy; probably much 
more, since it is a land organization. 
Its needs range from huge cantonments 
to field desks; from aircraft hangars to 
gun stocks; from pontoons and assault 
boats to field refrigeration huts. The 
Army as well as the Navy is taking 
wooden ships into the air. 

Planes in the earlier war were 
largely of spruce. In this war, follow- 
ing a period of all-metal construction, 
aeronautical engineers are returning, 
for certain purposes, to wood construc- 
tion. This is due not merely to the 
scarcity of light metals but also to the 
demonstrated fact that under some 
conditions wood construction is supe- 
rior. The Morrow Victory Trainer, 
the Vultee Basic Trainer and the 
Curtis-Wright transport plane, to men- 
tion no more, are largely of wood 
construction. Glider planes, with their 
rapidly expanding share in military 
aviation, are in the main of plywood 
construction; very light, very strong. 
Wood fuselages of all these ships are 
made of plywood, either laminated to 
fit the curves or shaped by a special 
“cooking” process. Many propellers 
are of laminated wood construction. 
And don’t forget the wood decks of the 
big aircraft carriers. 
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Mine Sweeper for coastal waters (right). The crew of 
this staunch, wood craft have one of the most ticklish jobs 
in the war ... and get few press notices. 


Mobilization Buildings—The two- 
story, wood buildings below at an enor- 
mous training camp were put up in rec- 
" ord time, because the lumber was deliv- 
as ered on time. 
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Recreation Building at 
one of the great naval train- 
ing stations. The graceful, 
sturdy arches that support 
the roof, at once decorative 
and structurally efficient, are 
a fine example of a new con- 
struction development—lami- 
nated wood. Designed and 
manufactured by Unit Struc- 
tures, Inc., they span 52 feet, 
rising 26 feet 9 inches at the 
center. The columns are 22 
feet 9 inches tall. 
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Army truck bodies are now being 


made from hardwoods; saving great 


quantities of sheet steel, reducing 
weight of the machines, adding to their 


strength and adaptability. These truck 
bodies account for one of the big war- 
time expansions in the use of hard- 
woods. 

Shipping containers, as was men- 
tioned above, are increasing in volume. 
Next year they will be one of the big 























Houses by the 
Hour— This is 
a section of an 
FHA. prefabri- 


ated housing 


development for 
war workers. The 
exteriors are sim- 
ple, but inside, 

homes are 
nfortable and 


convenient, 


ese 
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items in the use of sawn lumber. The 
estimates for next year’s boxing and 
crating footages are being increased ; 
may change the over-all figures. These 
estimates now stand at about nine bil- 
lion feet; equal to half the amount we 
pulled out of the arithmetical hat for 
all civilian uses in "42. Trucks, planes, 
bulldozers, plane motors, clothing, food, 
bombs, machine guns, small arms, med- 
ical supplies and the thousand other 
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items must be securely boxed for the 
trip to the other side of the world. The 
best armed, best equipped, best fed 
army has a huge supply problem; and 
these supplies must arrive in good con- 
dition. It’s a job for Paul Bunyan’s 
successors in the woods, mills and box 
factories. On a footage basis this box- 
ing and crating lumber stands well up 
the list in the industry’s war job. 
Back in Daniel Boone’s day all gun- 


Assembly Line 
Houses (/¢ f t)— 
Carpenters are 
nailing together 
sidewalls, roofs, 
and flooring. = In 
this speedup sys- 
tem joists, string- 
ers, and panels are 
cut so that they fit 
perfectly. 





War Housing 
construction (left). 
This view shows a 
part of a _ 1,000- 
acre tract on which 
3,242 dwelling units 
were built for 
shipyard workers, 
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powder was made in large part from is an important ingredient in the for motor trucks. The NLMA has a 
‘harcoal. Many of us thought the new making of gas masks. Practically all logging truck that gets its power from 
explosives had retired black powder to the willow charcoal produced is used in charcoal gas. The driver starts the 
the sidelines. Not so. It’s still used polishing the lenses of optical instru- generation of the gas by using a blow 
for certain types of projectile firing, ments. There’s another field for char- torch, after which he operates the 
this charcoal product. It’s also used in coal; one known to scientists and used wagon in the usual way. One pound 
land mines and in signaling. Charcoal in practice in other countries. Fuel of charcoal will pull a two-ton load a 





Grain Bins of wood help the storage 

problem, overtaxed by a bumper crop and 

the hard-pressed transportation system. 
OEM Photo 


Speeds War Housing Two crews of 40 men each are used to raise the stud frames of a four-unit house. Here one crew 
started the framework at 8:30 a. m. and finished at noon. Another crew moved in, erected the stud frames, ends and floor 
joists, and finished the entire framework by 4:30. The entire framework, including sections for doors and windows, is 
fabricated horizontally. Circulation of crews specializing in one type of construction adds to speed. (Keystone Photo) 
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= ** duces as much speed as motor and 
chassis will take. 

Sawdust and planer chips are being 
used in camouflage. The material is 
dyed the correct color, is mixed with 
an adhesive and is sprayed or blown 
onto buildings or trucks or whatever is 






Wood Fuselageof the Morrow Victory Trainer before the outer 
skin has been attached. The molded plastic-bonded turtledeck is formed tO be made less visible. The uneven 
in dies from one piece of special plywood. The center bulkhead ring surface does not reflect light. This 
of the cockpit enclosure serves as the overturning structure. material is used on the ground; say to 
conceal a bare roadway that contrasts 
with surrounding grass. Tons of dust 
and chips are used for this purpose. 

Recall the fact that for many years 
good logs have been shredded into ex- 
celsior. Don’t think it too goofy if 
somebody suggests the sawing up of 
logs just to get the sawdust. This 
E — probably isn’t imminent; but more and 
more uses are found for the dust. It’s 
long since been pressed into briquettes 
for fuel. Weyerhaeuser has an impor- 
tant trade in this field. It’s used in 
making wallboard ; and one company is 
developing a trade in building blocks 
made of sawdust and planer chips, 
mixed with a binder and finished under 
heavy pressure. Experiments are prog- 
ressing in the use of sawdust in paving 
compounds. 

The Congressional Record, usually 
not a thrilling publication, has carried 
reports of inquiries and investigation 


Vultee Basic Trainer(bclow), converted to plastic plywood con- 
struction by the Fletcher Aviation Corporation, takes off with an Army 
Air Force pilot at the stick. Wood is receiving wide recognition in 
*plane constructon. 





I 


b : a - about the production of ethyl alcohol 
"Plane Propeller of wood laminated with cold-setting from wood waste. This is not wood 
urea formaldehyde glue by Sensenich Bros. (above, left). alcohol, or methanol ; although both 


methanol and ethanol can be derived 
from wood. Ethyl alcohol, or ethanol, 
is the stuff that puts the alleged joy 
into the so-called cup that cheers. Its 
wartime use is the making of explosives 
and the production of high octane gaso- 
line. 
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Germany derives most of her ethanol 
from wood. This country depends 
upon farm crops; corn, cane and the 
like; for this distillate. The fact that 
farm crops will be needed in the food 
program is causing some inquiry into 
the German method; a method which 
is said, on a quantity-production basis, 
to reduce the cost to about half or less 
than half the current figures. The 
process also produces lignin, an organic 
substance related to cellulose. Lignin 
has a wide fan of possibilities ; for such 
diverse purposes as the production of 
plastics, fertilizer and cattle feed. The 
farm bloc is said to oppose this method 
of deriving ethanol from wood ; holding 
that this would injure farm markets. 
Others say the demand will be so great, 
during and after the war, that all pro- 
ducers will be able to find markets. 
Expect news of developments in this 
field. 

Incidentally another use of sawdust, 
in this instance hard maple dust, is the 
cleaning of furs. The fur people take 
the entire amount produced by the 
New England makers of shoe lasts. 


The building of wood water pipe is~ 


an old technique that has been revived 
by the war. This wood pipe, satisfac- 
tory from every point of view, is made 
up to sizes 20 feet in diameter ; is made 
without the use of any metal. 


The conservation order prohibiting 
the use of softwoods in floors and sub- 
floors is said to have been intended to 
save softwood in the East. It is bring- 
ing some hardship to the Pacific 
Northwest. That second area produces 
little hardwood suited for flooring ; on 
the contrary produces softwood species 
and grades that can be used for floors 
and that are of no great value for other 
purposes. The order is burdening the 
Northwest with freight charges for 
long hauls from the hardwood areas. 
Meanwhile hardwood flooring goes into 
cantonments, industrial plants and hos- 
pitals; serves the purpose splendidly, 
as hardwood always does. 

Government emergency standards 
for house construction have relaxed 
moisture-content rules; and this may 
be considered further evidence, that 
officials look upon war housing as a 
temporary expedient. Wood producers 
recognize that for permanent uses their 
products must be properly and scien- 
tifically dried. Kiln drying progresses, 
not only in volume of use but also in 
scientific refinements. Few mills of 
any size are without modern equip- 
ment. It’s hard to get but necessary. 

Countless other war uses of wood 
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Rifle Stocks awaiting finishing. 


Mess Hall— Wood tables in a 


timber trussed building. 
Wide World Photo 
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¥ Bomb Shelter (above)—This portable, solid timber 
bomb shelter is large enough for three persons and takes 
only 10 minutes to erect. No metal, not even nails, is 
used in its construction. Exhibited at 1942 Inventors’ 
Exposition. 















Seagoing Barge built in quantity for the Army by 
production line methods. Joint splices are strengthened 
by Teco Timber Connectors. 


Wood Pipe conforms to existing grades and can be 
made in diameters from two inches to 20 feet. It has 
been estimated that a water system of wood pipe for a 
35,000-man cantonment would save 9,193,600 pounds of 
iron—$222,140. 
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Can you use short length lumber 


Gentlemen: 


Where can we get in touch 
with firms using short cuts of 
lumber such as 2x4x15. We 


have a quantity for which we bis) 
have no market. 





Dear Sirs: 


I make mineral feeders and 
I can use short length lumber 
5x14 inches and wider up to 
material 12 inches wide and 
from 13 to 41 inches long, and 
anything in between. The 
above should be Western or 
Idaho pine, fir or red cedar. 
Als® use shorts 1344 inches 
long of six inch dressed & 
matched material, short 2x2’s, 
and other shorts. This should 
be good No. 2 Com. pine or 
equal grades. Knots must be 
sound. I also need hardwood 
shorts (ash etc.) in 2x6’s two 
feet to 35 inches long. 





such as that offered by the one writer in the 
place of long lumber which is being cut to 
short lengths? 


Do you have an accumulation 
of short lengths 


which might be used by the author of the 
second letter, located in Minnesota, in the 
manufacture of his mineral feeders for hogs 
and cattle. By using short length scrap 
lumber he can supply the farmers of that 
State with his highly useful product at a 


reasonable figure. 


These Are Merely Samples 


of the many letters coming to the AMERI- 
CAN LUMBERMAN Salvage Editor seek- 
ing sources of short lengths or outlets for an 


accumulation of waste short length lumber. 


Write to the Salvage Editor 


of thee AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. if you 


can meet the needs of either of the above writers or 


I. if you are a lumber user who has need for quantities of short lengths 


2. If you have knowledge of an accumulation of short length lumber 


He is constantly matching the needs of persons in these two groups 


Perhaps He Can Help You 


This service is offered as a part of the AMERICAN 
LUMBERMAN’s Lumber Salvage Program de- 
signed to promote the Nation's War effort by help- 


ing to alleviate the impending lumber shortage. 
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Despite mistakes and fumbling, the 
cooperation between government and 
the lumber industry has produced the 
overwhelming results only hinted at in 
the article, “LUMBER’S WAR JOB.” 

When the threat of war shadowed 
the country, this industry offered its 
services. The first thought of the in- 
dustry, of course, was to broaden its 
scope, chiefly by substituting for 
metals. That offer was accepted; and 
within an unexpectedly short time new 
demands exceeded the capacity to pro- 
duce. 

So far, in this war period, the bottle- 
necks have been shortages of raw ma- 
terial rather than shortages of man- 
power. The latter have been painful ; 
but they have resulted from difficulties 
of manpower distribution rather than 
an actual lack of workers on a national 
scale. America, with its mass-produc- 
tion methods, can fabricate enormous 
quantities of goods with comparatively 
few men. Newly available supplies of 
raw materials may make manpower an 
actual, national problem. 

Though the first impact of short- 
ages in this industry was a seeming 
lack of lumber, the government has 
gotten the lumber it has needed ; prob- 
ably will continue to do so. Plenty 
of trees in the forest, but the shortage 
of materials that slowed down the lum- 
ber industry was in sawmill equipment, 
transportation, logging tools. If this is 
not ordinarily called “raw material” it 
is none the less just that when meas- 
ured in terms of producing sawn lum- 
ber. 

The first steps taken to increase war 
supplies of lumber were in the direction 
of civilian uses, L-41. This order was 
followed by other orders: L-121, a 
discarded failure; M-208, which was 
intended to correct obvious distribution 
tangles but which had to be amended 
almost as soon as issued ; L-218, which 
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WAR'S INITIAL DIFFICULTIES 
OVERCOME BY PATIENCE 


froze construction grades of fir for 
Army and Navy and had the unex- 
pected effect of reducing production 
by filling drysheds with stock that 
could not be moved ; PD-1x which was 
to help retailers get stock for necessary, 
individual purposes. Admittedly, none 
of these orders has worked too well, 
mainly because the picture changed 
constantly. They are all subject to 
revision; may be supplanted by the 
time you read these lines. 

With the available supply artificially 
reduced, the industry was faced with 
an inflationary market, prices spiralling 
up as the public, with ample buying 
power, competed for a reduced stock. 
The OPA countered, first with the 
General Maximum Price Regulation, 
later with a multitude of price ceilings 
set up in dollars-and-cents ‘terms. 
These dollar ceilings have become ex- 
tensive and complex, even reaching 
individual items produced by individual 
companies. 

It is under this complex roof of 
orders and ceilings that the industry is 
working. All these rules will be revised 
as rapidly as officials can deal with 
their enormously complex problems. 

Of more importance than the actual 
rules themselves is the spirit of co- 
operation on the part of the industry ; 
on the part of retailers who saw their 
trade reduced to a trickle at a time 
when local demand was enormous; on 
the part of manufacturers who were 
obliged to disappoint lifetime retail cus- 
tomers and learn the intricacies of new 
and essentially artificial markets. 

The unavoidably restrictive char- 


acter of the regulations has had its 
sharpest effect in the ranks of mill 
workers and loggers. Feeling they 
were not contributing much to the war 
effort many were attracted by higher 
wages to ship yards and war plants in 
the belief that these plants would 
afford them deferment from military 
service. Though many wanted to stay, 
wanted to do the work they knew how 
to do, labor turnover reached ten per- 
cent a month—a total turnover in ten 
months—in the Pacific Northwest, 
where 45 percent of the country’s lum- 
ber is produced. 

So at present Washington officials 
are supplementing conservation and 
limitation orders with a campaign of 
information and persuasion. The Army 
now regards the loggers and mill work- 
ers as “front-line fighters” and is tell- 
ing them so. Efforts are being made 
to correct wage inequalities ; the OPA 
has adjusted lumber prices to allow 
employers to pay the extra wage for 
a longer work week ; the men are being 
told facts and figures about the place 
of lumber in the war pattern. Major 
General Hershey, head of Selective 
Service, stated that his agency must 
and would “defer from military service 
those workers our factories, sawmills, 
logging camps and mines must have if 
our armed forces are to get the guns, 
ships and planes they need for victory.” 

New and complex rules are tiresome 
and expensive at the moment, but the 
full-spirited cooperation of government 
and industry shows we all are appre- 
ciative of the reasons behind the rules 
—VICTORY. 
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TRUCTURAL LUMBER plays 

a leading role in today’s race to 
provide the necessary construction for 
this country at The structural! 
frames, large and small, for war indus- 
try plants and buildings incident to the 
operation of our armed forces employ 
timber on a scale that is staggering 
when compared to previous peak con- 
struction surges. 


War. 


Governmental and private architects 
and engineers have accepted structural 
lumber as the basic material for roof 
trusses, bridges, towers and many 
other necessary jobs that must be done 
on record breaking schedules. For a 
material to qualify for such universal 
acceptance many factors must be satis- 
fied. The cost of the material must be 
in keeping with its load carrying capac- 
ity. The structural integrity must be 
established by time testing in actual 
service. The physical characteristics 
inherent to the material must be well 
known to the designer. Finally the ma- 
terial must have the versatile property 
of being applicable to the many prob- 
lems in present day structural engineer- 
ing. 

Wood has always been considered a 
low cost building material. The excel- 
lence of its structural strength was 
proved centuries ago and has consis- 
tently demonstrated its superior quali- 
ties for the performance of many 
engineering tasks. Ten years ago its 
physical properties were little known 
nationally to Architects and Engineers. 
There was no system of timber con- 
struction that readily could be applied 
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to the many structural problems in 
general construction. 

Less than a decade ago the Timber 
Engineering Company was organized 
to promote the structural uses of wood 
through the modern connector method 
of construction. One of the first 
achievements of this organization was 
to establish an engineering service that 
would further acquaint the designer 
with the physical properties of wood. 
The founders of this organization also 
were confident that the Teco system of 
timber construction would provide an 
economical means of framing for many 
structures that previously were consid- 
ered feasible only in other materials. 


In addition to constant research on 
this timber joint acting as a unit, the 
structure as a whole was studied to 
provide the most desirable arrangement 
of members in adapting the new system 
of construction to specific conditions. 

Modern connectors, or, as they are 
known today, Teco connectors were 
simple in principle yet they were de- 
signed for the unusual character- 
istics of wood. These devices placed 
within the overlapping area of two or 
more wood structural members distrib- 
uted the load to be transferred over a 
larger portion of the cross sectional 
area of the wood. Concentrated over- 
stress of wood fibers within the joint 
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area was eliminated by the increased 
‘bearing area provided by the connector. 

The advantages to be gained by this 
new system of construction were 
lower erected cost, the use of less lum- 
ber to accomplish the same purpose, 
more readily obtainable member sizes, 
substantial reduction in hardware 
quantities, and the use of non-skilled 
labor for fabrication. Regardless of 
these startling economies a strongér 
structure resulted. 

Prior to the introduction of the Teco 
connector in this country there was not 
an organization in a position to assist 


Left: Cutting grooves in timber in which 

to fit connector ring. Below: Typical 

example of heavy timber construction 
with connector rings 
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tem increased, the feasibility of pre- 
fabricated structural lumber was real- 
ized. The inherent simplicity of detail 
in Teco designs presented a very de- 
sirable pattern for shop manufacture of 
wood structures. This interesting de- 
velopment gained tremendous impetus 
during the execution of the CCC pro- 
gram in which 300,000 boys were 
housed in prefabricated, panelized 
buildings that were often dismantled 
and re-assembled at other locations. 
With this achievement as a stepping 
stone, the wood prefabrication industry 
steadily grew until there are facilities 
today to produce one and one-half mil- 
lion feet of prefabricated lumber in 
twenty-four hours. In the present 
emergency, this vast production is go- 
ing, of course, to war purposes. 

From the outbreak of the war in Eu- 





Construction 


eM, Mi, Mn Ml, ln, An, Mn, An. Als, Ll, ls, dl, Man, Alan, Alas, An, Allin. lin, Ln, Aan, A. Ln, ln, A, Man. An, Allin. lr 


and advise the designer on the plan- 
ning of a wood structure. Although 
the Architect and Engineer were pre- 
sented with a good construction mate- 
rial they were left to their own 
resources in adapting the material to 
their particular problem. Generally, 
the resulting design included excessive 
member sizes and special costly hard- 
ware fittings. The success of the enter- 
prise often depended on an extreme 
accuracy of fabrication by highly skill- 
ed labor. It was natural for the de- 
signer to consider seriously a system of 
construction that furnished him a solu- 
tion of these difficulties. 

As the popularity of the Teco sys- 


rope to December, 1941, the popularity 
of this system of construction steadily 
increased. Thousands of structures 
were completed in record-breaking 
time, to house a rapidly growing Army 
and to cover the far-flung operations 
of a country preparing for war. 

After Pearl Harbor, the bans placed 
on the use of steel for structural pur- 
poses diverted many large and spectac- 
ular jobs to Teco timber construction. 
Airplane hangars, war industry plants, 
shipyards, towers, and many other 
types of structures were built ahead of 
short schedules with amazing econo- 
mies in materials. 

A large portion of this vital war 
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construction consisted of the canton- 
ment type of buildings of the Armed 
Forces. It was very necessary to 
standardize the designs for the many 
kinds of buildings within a typical 
Army cantonment—mess halls, fire 
stations, bakeries, laundries, theatres, 
recreation buildings. Of these standard 
designs for spans greater than 30 feet, 
the Army specified timber connectors 
almost without exception. Over 100 
standard Army cantonment designs are 
based on connector construction. 

To provide warehouse space for the 
ever increasing volume of war mate- 
rials, another gigantic construction 
program was designed by the Army. 
And, the buildings under this program 
were standardized to a few major types 
to meet the varied needs. Although 
the exterior construction varied as to 
material—wood, brick, cinder block, or 
tile—the structural frames were gener- 
ally of timber using Teco construction. 


The largest and most spectacular 
structures ever to be built in wood are 
ising Teco construction. One of the 
larger size timber spans ranging up to 
150 feet uses over 5800 wood trusses, 
with another gigantic construction pro- 
gram involving several buildings call- 
ing for wood spans of approximately 
250 feet covering more than 22,000,000 
cubic feet of clear volume in one build- 
ing. Many examples could be cited in 
which wood with Teco construction has 
increased the versatility of wartime 
construction. During the last war lum- 
ber also played an important role in 
necessary construction, but the type 
and size of structures were definitely 
limited because there was not available 
a system of construction especially de- 
veloped for this excellent structural 
material. 

An incomplete listing of war indus- 
try and defense plant construction con- 
tains over 80 different types of build- 
ings using Teco construction. Such 
Teco structures as airplane manufac- 
turing plants, powder mills, bag-load- 
ing plants, glider factories, power 
plants, machine shops, mold lofts, and 
shoe factories are doing the job today 
in every industrial area of the country. 

Structural frames of large buildings 
designed for northern climates were 
completed with the use, on an average, 
of less than one-half pound of steel for 
all hardware per square foot of floor 
space. These same average structural 
frames requiring clear floor space were 
built with slightly more than 3 board 
feet of lumber per square foot of floor 

During one period of this building 
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program, 50,000 tons of structural 
steel per month was saved by Teco 
construction. This interesting figure 
does not include all Teco construction, 
but only that portion used for the 
type of building that would normally 
be erected of steel. It has been esti- 
mated that during the period June 1940 
to Sentember 1942, 435,000 tons of a 
structural steel were saved by Teco 
construction. 

The Timber Engineering organiza- 
tion also has developed a unique service 
of timber engineering consultation that 
is supplemented by a distribution of 
literature explaining and _ illustrating 
modern practices in timber design. 
Within the past year, over 35,000 arch- 
itects and engineers have been supplied 
with complete technical data to guide 


them properly in the planning of timber 
structures. Most of the inquiries may 
be handled directly by reference to one 
or more of the 235 Teco typical de- 
signs. It is not the intention to meet 
exactly the conditions of the particular 
problem with typical designs, but the 
best arrangement of framing can be 
illustrated very well by their use. 
The time spent on the necessary 
planning and designing of war indus- 
tries, plants and structures is often as 
important as the operation of the fin- 
ished industry. In many instances, 
Teco literature has reduced this vital 
time from weeks to days. The concise 
and exact forms into which the publi- 
cations have been prepared simplified 
many problems and investigations for 
the designer. Early in 1942 the Tim- 
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ber Engineering Co. published a book- 
let containing 45 typical designs in 
planograph form. This book was pre- 
pared to illustrate at least one type of 
each of the structures that were fre- 
quently built. Some 25,000 copies 
were rapidly distributed to designers 
upon request. 

Teco engineers are frequently re- 
quested by government and _ private 
agencies to study material requirements 
for particular designs. Such studies 
determine the relative economy in ma- 
terials for the conditions assumed in 
the problem. Minimum material re- 
quirements should be strictly adhered 
to, provided they satisfy the principles 
of good engineering practice. 
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FIREPROOFED LUMBER 


Emerges from Laboratory Inte Widespread Commercial Use 


Part of the facilities of nine large 
lumber treating plants, all belonging to 
the same concern, have been converted 
to the fireproofing treatment of lumber. 
Although the tremendous demand of 
the Navy for fireproofed lumber is the 
direct cause of the move at this time, 
and although practically the entire 
production of these nine plants is des- 
tined for Navy use, company officials 
see in it the start of a nation-wide in- 
dustry which after the war will dis- 
tribute its product through retail 
dealers. 

One of the immediate projects is the 
housing of a fleet of patrol blimps in 
gigantic fireproofed wood hangars 
whose peaks will be 20 stories from 
the ground. 

While the war program has spurred 
fireproofed lumber production figures 
to an estimated several hundred million 
feet in 1943, recently outlined Federal 


specifications offer for the first time a 
sound basis on which the nation’s 
wood-preserving industry can bring 
fireproofed lumber out of the labora- 
tory and into wide commercial appli- 
cation. Before the government’s ac- 
tion, most wood preservers had de- 
clined to enter the field because of the 
existence of unstandardized specifica- 
tions. 

Two degrees of fire resistance have 
been defined: “Moderate” (Grade M) 
fire retardance requires a retention of 
not less than 2% pounds of approved 
chemicals per cubic foot of boards or 
dimension for Douglas fir. Southern 


yellow pine and redwood of the same 
thickness require a minimum retention 
of 3 pounds. “High” (Grade H) fire 
retardance requires a retention of not 
less than 5 pounds per cubic foot of 
boards or dimension for Douglas fir 
and 6 pounds for Southern yellow pine 


and redwood. Larger timber sizes in 
all species require lower retentions be- 
cause of the reduced surface area per 
cubic foot. 

“The best fire retardants prevent fire 
by chemical reaction, and not by sheer 
physical bulk,” according to F. W. 
Gottschalk, American Lumber and 
Treating Co. technical director. 
“Where flame touches treated timber, 
the chemicals cause the formation of an 
armor of an unusual, comparatively in- 
ert charcoal, which protects the wood 
underneath the flame. This peculiar 
charcoal formation does not provide in- 
flammable gases to feed the flame.” 

Approved fireproofing agents are 
chiefly compounds of ammonium and 
boron. These compounds do not af- 
fect strength and color of wood, are 
non-corrosive to metal fastenings, and 
have no serious effect on paint and 
glue. 

Fire resistant lumber is expected to 
permit the lumberman to compete di- 
rectly with steel and concrete for mar- 
kets that formerly were closed to any 
but “non-combustible” material. 
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LUMBER 
PROBLEMS 


OMPELLED BY the necessity of 

feeding a population of 65 millions 

Germany has steadily expanded its 
agricultural area to the disadvantage 
of its forest lands with the result that 
it has become increasingly dependent 
upon foreign sources for building and 
furniture woods. Norway, Finland, 
Sweden, Russia, the Balkans and even 
Canada have made up the deficiency in 
the past while South America con- 
tributed some of the wood specialties 
used by German carpenters. When 
the war broke out in 1939 Germany 
was, therefore, as much disturbed 
about her timber resources as she was 
about the maintenance of the nations’ 
reserves of wool, fats, oils and other 
essential materials. These difficulties 
were increased by the fact that the 
war boosted lumber demand far above 
possible production from Germany’s 
own resources. These were the large 
State forest system supplemented by 
some privately owned forests, mainly 
in the sections near the Polish border. 
There was also the handicap of poor 
transportation, relieved in some meas- 
ure by the excellent system of inland 
waterways that makes it possible to 
send comparatively large ships from 
Hamburg to the Mediterranean with- 
out touching the open ocean. 

The problem that faced Germany 
was 1) to continue the inward flow of 
woods from accessible foreign sources, 
primarily the Scandinavian nations, 2) 
to turn its iron and steel industrial 
economy in the direction of a more 
widespread use of wood, 3) provide as 
much wood as possible for military 
needs of the nation: 
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These things have been done but, as 
far as can be seen from the meagre 
news that is coming out of Germany, 
not with uniform success. Germany 
has today probably as much timber 
within its reach as in pre-war days, but 
she is hampered by a lack of shipping 
facilities and there is a real deficiency 
in variety. The transport lines to Nor- 
way are open to attack by England. 
Most of the vessels going and coming 
from Sweden are engaged in the more 
important ore trade. Finland is too 
much absorbed with her own troubles 
to engage in cutting over her forests 
and to be of much help. The large 
Polish forests are available but labor is 
scarce here as it is in the wide belt of 
conquered Russian forests which today 
are supplying the German armies ex- 
clusively. Difficulties of railroad trans- 
portation are the main obstacle to their 
economical use. 


So there is a lumber shortage in the 
midst of plenty. It is, however, not 
sufficient to prevent Germany from in- 
creasingly substituting wood for steel 
and other metals. The shift from metal 
to wood was somewhat easier in Ger- 
many than in the United States; in as 
much as Germany had previously, from 
necessity, used wood for many articles 
which in the U. S. were manufactured 
almost exclusively from metal. Even 
before the war plenty of wooden buck- 
ets, feeding troughs, pumps, spoons, 
rakes, articles of table ware, etc. could 
be found in the villages and in most 
small cities. Woodworking factories 
were numerous and they have found 
increasing employment since the out- 
break of the war. Labor problems were 
few because most woodworkers were 
older men and not needed for the army 
and other war industries. 


For many years Germany has given 
attention to the possibility of using 
wood as a substitute for steel in the 
construction of industrial equipment. 
Wooden gears are common and _ they 
even find employment today as spare 
parts for field repairs of military equip- 
ment. This development has been has- 
tened by a corresponding increase in 
the use of plastics. Laminating woods 
of different texture has helped to make 
wooden wheels stronger than those cut 
from one wood exclusively. 

Although Germany is the birthplace 
of some of the most successful plas- 
tic materials the United States has 
made a_ substantial contribution to 
Germany’s knowledge of their use. 
American methods of applying plastics 
to wooden surfaces were copied and 
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the use of plastic paints in German 
woodworking is stemming largely from 
U. S. experience. The Germans claim 
to have improved, in many instances, 
upon the American methods but the 
fact has not been definitely established. 


Before the U. S. entered the war, 
German magazines reaching this coun- 
try had much to say concerning the use 
of wood in camouflage. Entire dummy 
villages and other structures were 
erected to hide military objectives and 
to divert attacks. The need of making 
these structures reasonably permanent 
resulted in the use of large quantities 
of weatherproof paints while the ne- 
cessity of conserving lumber dictated 
the employment of exceptionally low 
grade woods. 

Plywood is increasing in popularity 
for interior work and Germany is em- 
ploying large quantities of outside ply- 
wood in the erection of temporary 
buildings for military use. 

This switch in materials has not been 
easy for the German building industry. 
Being habitually short of lumber the 
Germans have never allowed much of 
it to go into home construction. The 
most common building materials are 
stone and brick, and the typical Ger- 
man home uses wood only for frame- 
work ; the intervening space being filled 
with clay placed upon wicker work, or 
plaster. 

Looking into the future German 
architects see no need for changing 
these methods. In other words; they 
do not expect that wood will enter 
German construction to any marked 
degree after the war, especially as it 
may be more practical to employ plastic 
sheets which the German chemical in- 
dustry can produce in practically un- 
limited quantities. 


In the meantime, however, the use 
of wood is reserved principally for mili- 
tary construction. One of the principal 
obstacles confronting the German 
armies has been the heavy destruction 
of communications. Bridges especially 
were a problem. Many of those de- 
stroyed are now replaced by wooden 
spans. Most of the German bridge 
building materials are taken from local 
sources and are prepared for use on 
the spot. 

Early in the war the German eco- 
nomic ministry took steps to preserve 
stocks of wood products and it is a cer- 
tainty that Germany can continue to 
supply from its own sources and from 
those of occupied countries all of its 
most essential wood needs for prac- 
tically any length of time. 
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gadget. It is a device which endeavors 
from two measurements of length and 
diameter to estimate or measure the 
number of board feet which can be 
sawed out of a log in advance of actual 
sawing. Its purpose is to establish a 
basis for payment between the seller 
and the buyer of logs in terms of the 
potential yield of lumber. This yield 
in all log rules is in terms of one inch 
boards. When scantlings, planks and 
dimension timbers are cut, instead of 
boards, there must arise considerable 
variation from the estimated log rule 
volume. 

Originally in this country both logs 
and boards were measured in cubic feet. 
Toward the middle of the seventeen 
hundreds while logs still were bought 
and sold on their cubic footage, the 
custom developed of selling boards and 
lumber by the piece. Since the main 
structural utility of boards was to cover 
surface, the custom gradually arose of 
considering in bulk the superficial sur- 
face of this coverage. The first such 
unit was the square, i. e., a square 10x 
10 or one hundred square feet, a unit 
which is current in the shingle industry 
to this day. However, when large 
quantities were involved as on trans- 
ocean shipments, the square or the 
hundred seemed too small and they 
adopted the “thousand”, i. e., 1,000 
square feet of superficial surface as the 
basic unit which they miscalled a 
“thousand board feet”. This thousand 
board feet then became an accepted 
processing or utilization unit. Since 
this change satisfied a need on the part 
of both sellers and buyers of logs to 
estimate the volume of their transac- 
tions in terms of the ultimate product, 
it was quickly adopted by the entire 
lumber industry and has persisted to 
this day. The log rule is a simple 
device which presents these estimates 
in tabular form. 

Of considerably more than fifty at- 
tempts to formulate a generally ac- 
cepted log rule in the United States 
only about a half a dozen survive and 
are in common use today. The story 
of the Doyle and Scribner rules goes 
back to the early 1800's and is centered 
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A log rule is a good illustration of a 


in the territory surrounding Rochester, 
N. Y., then a tiny community in the 
heart of illimitable virgin forest. 

October 11, 1825 is the copyright 
date for a book entitled The Improved 
Pocket Reckoner for Timber, Plank, 
Boards, Saw-logs, Wages, Board and 
Interest by Edward Doyle of Roch- 
ester, N. Y. No copy of the original 
edition of Doyle’s book is known, but 
copies of the second edition printed in 
1837, of the third edition printed in 
1844, and of the fourth edition printed 
in 1854 have been located, and all show 
the same table for the board foot meas- 
ure of sawlogs which we today know 
as the Doyle Rule. Not a great deal 
is known about Edward Doyle. He 
appears to have been a merchant or 
trader who accepted logs in trade for 
supplies, and apparently devised this 
log rule to meet that emergency. He 
appears to have been a man of some 
education and standing in his com- 
munity, as the preface to his second 
edition bears an endorsement by Johna- 
than Child, first Mayor of the City of 
Rochester. 

The Doyle Log Rule seems to have 
been a “rule of thumb” log rule in- 
vented to meet the requirements of the 
average sized logs of the time. The 
average sized logs of that day would 
probably run 22-26 inches in diameter 
coming from virgin timber. Whether 
Doyle arrived at his conclusion by 
observing that 16-foot logs with 24-inch 
top generally cut out about 400 board 
feet, or that if you subtracted 4 from 
24 to get 20 and squared the result to 
get 400, thus getting a scale for the log, 
or whether he used some other method, 
is not known. As originally stated, it 
differed quite a lot from more modern 
interpretations, viz: 

“Deduct four inches from the diam- 
eter for slabs and multiply one-half of 
the remainder by itself. Deduct one- 
quarter for sawkerf and the remainder 
will be the contents of a log twelve feet 
long from which others can be obtained 
by proportion.” 

This original statement of the rule is 
none too clear. The principle under 
which it was applied was to deduct a 
2-inch slab from two opposite sides of 
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the log. Square one-half of the re- 
mainder and multiply by one-quarter 
of the length, viz: 

(D-4 x D-4) x L 


2 2 4 
= (D-4)?x L 
4 4 
= (D-4)? x L 





16 
= (D-4)* L = Volume in Board Ft. 
4 

Doyle’s rule is quite accurate for logs 
20-24 inches in diameter and for 
lengths 14 to 18 feet. It undermeas- 
ures smaller logs, i. e., it is possible to 
saw out more than what the log rule 
says. It also over-measures larger 
logs, that is under the very best sawing 
it is not possible to get as much board 
footage as has been stated by the log 
rule. It is generally regarded as an 
inaccurate rule but it has enjoyed a 
wide popularity, mainly because the 
modern market for logs and especially 
small logs is a buyers’ market. Lumber 
manufacturers also claim that the extra 
bonus in the overrun is necessary to 
compensate for the extra unit cost in 
handling small logs of low grade yield. 

While the Doyle Rule is commonly 
admitted as a formula rule, the Scrib- 
ner rule is not. This latter is a diagram 
rule and while its inventor was an 
acknowledged mathematician, he used 
the practical methods of the draftsman 
rather than the theoretical abstractions 
of mathematics in its formulation. John 
Marston Scribner was born in Wash- 
ington, Orange County, Vermont, 
March 17, 1805. He had considerable 
talent for mathematics and although he 
studied for and entered the ministry 
he also prepared himself in mathemat- 
ics. He became an educator—heading 
several female academies before he took 
up farming and paper making. He was 
the author of several books on mathe- 
matics and science. He became the 


grand old man of Schoharie County, 
N. Y., where he lived, revered and re- 
spected by all who knew him. 

J. M. Scribner’s log rule was first 
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published in 1846. There is no ap- 
parent reason why he should have be- 
come interested in the lumber business 
unless his passion for mathematical 
precision caused him discomfort when 
he contemplated the inaccuracy of the 
log rules in common use at that time. 


His solution of the problem was to 
draw to scale circles representing the 
top ends of logs and then to draw with- 
in these circles to the same scale rect- 
angles representing the ends of as 
many boards as might be sawed out of 
these circles, being careful to main- 
tain a proper allowance for slabs and 
for the saw cuts between the boards. 
To repeat his own words, “This log 
rule has been computed from accurately 
drawn diagrams for each and every 
diameter of logs, from 12 to 44 inches 

. . and the exact width of each board 
taken after being squared by taking 
off the wane edge, and the contents 
reckoned up for every log so that it is 
mathematically certain that the true 
contents are herein given. I have 





spared no pains . . . to render these 
tables perfect; and it is hoped that 
these will be preferred to the palpably 
erroneous tables which have heretofore 
been in use. If there is any truth in 
mathematics . . . there cannot remain 
a particle of doubt of the accuracy of 
the results here given.” 

The Scribner Rule never was a for- 
mula rule. Like any set of magnitudes 
which can be drafted on to cross-section 
paper its values can be expressed in 
formula form. H. E. McKenzie has 
stated it as 

D2 

B. M. = (1-0.266 —— — 3) x L 

4x12 

The Doyle-Scribner Rule or its 
counterpart the Scribner-Doyle is an 
artificial melding of the two original 
log rules, where parts of one are used 
in one portion of the rule and parts of 
the other in other portions. There are 
a number of versions of this rule and 
one has been adopted as the official rule 
of the State of Louisiana. This Doyle- 
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Scribner is neither a formula rule nor 
a diagram rule. 

It may be asked as to how Doyle’s 
log rule happened to obtain wide 
publicity through the medium of Scrib- 
ner’s Lumber and Log Book, which 
incidentally is still being published in 
Rochester, N. Y. That is almost a 
story in itself. In 1846 when J. M. 
Scribner was seeking for a publisher of 
his log rule he found him in George W. 
Fisher, a relatively recent arrival in 
Rochester, engaged in business as a 
bookseller and desirous of becoming a 
book publisher. The deal between them 
was so satisfactory that Scribner and 
Fisher appear to have drawn up a life- 
time contract, and for more _ than 
twenty-five years Fisher published 
Scribner’s handbook always with the 
Scribner Rule. In 1871 more than 
500,000 copies had been sold. About 
1875 some disagreement arose between 
them, the upshot of which was that 
Scribner sold his copyright to Fisher. 
Then Fisher, with the assistance of cer- 
tain Rochester residents described as 
practical lumbermen and_ engineers 
published a new edition under the title 
Scribner's Lumber and Log Book in 





John Marston Scribner 
1805—1880 





which the Scribner Rule was absolutely 
omitted and there was substituted in 
its place the old forgotten log rule 
which we know as the Doyle Log 
Rule and which had been out of print 
for more than twenty years. Either 
by oversight or intention this was pub- 
lished over the authorship of J. M. 
Scribner. Furthermore, it was errone- 
ously stated the Doyle Rule was being 
offered for the first time. So wide 
spread had been the prestige and the 
circulation of the Scribner rule that 
this statement was accepted at its face 
value and the rule for years was known 
as the “New Scribner Rule” or more 
briefly the new rule. Oldsters in the 
lumber business have repeatedly stated 
that 50 years ago the Doyle was com- 
monly known as a new rule. 

Fisher and Marsh made other errors 
in re-establishing the Doyle Rule, 
notably in insisting that the diameter 
measurement be taken at the middle of 
the log rather than the small end, and 
of deducting impossible allowances for 
bark. All of this is of the mists of yes- 
terday and by-gone years. In spite of 
all changes and mutations, these two 
hardy perennials still flourish and 
flourish vigorously. 
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Monthly Analysis of Profit and Loss 
Necessary in Business Today 


While working on accounting com- 
mitments in the retail lumber field, 209 
eastern dealers of lumber and _ build- 
ing supplies were poled anent the 
preparation of profit and loss state- 
ments, with the following result: 


Per cent 

prepared statements quarterly .31 
prepared statements semi-annu- 

a sccnduesewae qeuaaee 3 

46 prepared statements annually . .2 
16 prepared statements monthly .. 


CoO 
bd ul 


CO hd oO 


209 lumber and building supply 
Eee renner 100 

Do you know what’s wrong with 
this quiz picture? Only 8 per cent are 
playing safe today, 92 per cent are do- 
ing business “‘in the blind”, bad enough 
in peacetime, but dynamite now. 

If this pole is a reasonable test-check 
for the remainder of the country, which 
seems likely, it indicates that the lum- 
ber dealer is playing with a blitz in 
this war economy period. Because of 
the fast change of pace in business to- 
day, the dealer should go into a huddle 
with his operating figures monthly. 

Our poll also disclosed that only 35 
dealers, or 17 per cent analyzed their 
statements properly after they got 
them. Among this number were 7 of 
the 16 who had profit and loss state- 
ments prepared monthly. Even month- 
ly statements will do little good if you 
merely take a hurried look-see at one 
figure, the net result. Every statement 
should be analyzed intelligently. Yet, 
83 per cent of these dealers made no 
proper analysis. Our experience indi- 
cates that this is the reason why many 
lumber and building material dealers 
have known less about their cost of 
doing business than some other retail- 
ers who made it a practice to analyze 
their operating expenses critically, 
month-to-month, period-to-period. 

There are no dependable “foreign” 
yardsticks against which to check your 
operating figures. Research organiza- 
tions frequently have made surveys 
covering retail fields, compiling aver- 
age or median figures. But the costs of 
a dealer doing $100,000 in a 10,000 
population town will necessarily differ 
from the costs of a dealer doing $50,- 
000 in a city of 200,000. Even dealers 
with similar set-ups and sales in the 
same territory may often have figures 
which differ widely on certain items of 


operation. Consider whatever exter- 
nal figures may be available, but, in 
the final analysis, it will be better to 
follow the industrialists and compile 
your own standard costs based on the 
past experience figures in your books. 

When analyzing the monthly profit 
and loss statement, compare it with 
the results shown on the statement for 
the base-period month of March when 
prices were frozen, item for item, and 
check into the whys and wherefores of 
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any substantial difference. Even if 
conditions are such that correctives 
cannot be applied, you, at least, should 
know where you stand. With margins 
slimmed by ceilings, inventory restrict- 
ed because of priorities, sales likewise, 
you've got to know the answer to your 
managerial efforts month-to-month, 
whether good or bad. The peacetime 
fallacy of working in the blind, de- 
pending upon annual or semi-annual 
profit and loss statements is gone for- 
ever. Many dealers, in the past, have 
lumped monthly sales and let it go at 
that. From now on, departmentize 
sales and pro-rate overhead to each 
department so that you can earmark 





Sales 
SPC Te tree 


Margin on sales..........-.+:- $ 
Overhead expenses 


DE pects unea hashes oaukes $ 
Management salaries 
Salaries paid employes........ 
Light, heat and power......... 
Traveling expense ............ 
Stationery and office supplies. . 
Telephone and telegrams...... 
Postage 
Advertising 
Interest paid 
Rr er eee ree 
Per eer ee 
Bad debt allowance........... 
Collection expense ........... 
Allowance for inventory loss. 
CD. ike cess cncecess 
Depreciation—office equip. 
Depreciation—furn.—fixtures_ . 
Depreciation on tools......... 
Depreciation on trucks........ 
Deprec. on mechanical equip.. 
Depreciation on buildings..... 
Interest on investment........ 
Legal, accounting services..... 
Miscellaneous expense 


SeLOeeeoveesoseCovoeeonveveenee 
see eee ere eee ee eeee 


eevee eeeeeeeeee 


e662 6 6 * & 


Total overhead expense 


Net profit on November 
a ee ee 





Monthly Profit and Loss Statement 
November 1942 


1941 1940 1939 March 1942 



































The columns on the right permit comparative listings for previous years and for 
the March 1942 base-period when prices were frozen. Dealers should prepare 
profit and loss statements monthly so that loss leaks can be snuffed out imme- 


—? or any great deviation from safe ratios noted and changed, if 


ossible. 


This form of statement gives the dealer a bird's-eye view of the check-figures 
needed to make competent analysis. It is dangerous business to wait for a semi- 
annual or annual statement these days. Analyze your operating figures monthly 
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departmental profit or loss. You must 
pin your profits down to source these 
days—or your losses. Pro-rate the 
overhead to the various lines in accord- 
ance with sales volume and when this 
is done, it may show that a line that 
always seemed profitable because mar- 
gins were long is a bit on the cloudy 
side. It had been getting by under false 
pretenses because it had not been 
charged with its proper portion of 
overhead. 





Check your margin each month with 
the margin made in March 1942. Ii 
your net profit is too low despite a 
satisfactory margin, your overhead is 
too high and you should lop off ex- 
penses wherever you can or increase 
sales to reduce the overhead ratio to 
sales. You know that this is easier said 
than done, nevertheless, these are your 
only avenues of escape from loss. 

Even in calmer days, however, busi- 
ness research specialists stated that 
their surveys showed invariably that 
profits were due more to the rigid con- 
trol of expenses than to brilliant sales 
strategy and this is more likely today 
when margins and sales have been re- 
stricted by wartime controls. 


The hallmark of the capable dealer 
for the duration is expense control. 
List all expenses individually and com- 
pare each item month to month to note 
the trend, also make comparison with 
March 1942 expenses and your ex- 
perience figures for the past 3 years. 
This triple check should help you keep 
your overhead in line. Don’t increase 
your fixed charges, if you can help it. 
Fixed expense can’t be cut so readily. 

You are the best judge of the net 
profit you think satisfactory, but we 
suggest that you be very conservative 
these days. We have checked figures 
in pre-war times when only 4 out of 
11 dealers made a net profit over 5 
per cent. If you net 3 per cent today 
after deducting remuneration for man- 
agement, interest on investment and 
various allowances for bad debts and 
depreciation, you may consider your- 
self a competent business manager. 

In the final analysis, remember that 
the sales figure is not the true index 
to net profit and never was. In many 
cases, profits have been low when sales 
volume was high, or have decreased 
when sales increased. 

Even though your sales voluine has 
been curtailed, you stand a chance of 
pulling through the war period with 
something in the till if you watch your 
costs with falcon eye, with monthly 
profit and loss statement analysis. 


Amemcanfiumbherman 


37 








LAND BOUND SHIP 


Going the boat-builders one better a San Francisco shipping 
executive, Erik Krag, has constructed of plywood a 70-foot, double- 
deck motorship costing $8,000. Named Wapama, this vessel built 
near Krag’s country estate, some four miles from tidewater on the 
hills overlooking San Francisco Bay, will remain a non-seagoer; 
but this will in no wise modify her owner’s—nor his passengers’— 
keen enjoyment of countless cruises-to-nowhere. 





Authentic is the engine-room telegraph and its repeater, the gyro- 
compass, pelorus, sextant, signal flags, sidelights, running lights, 
searchlight, galley range and sink; the chinaware bears the ship’s 
name and house-flag. 

Wapama was finished early this summer; and immediately she 
set out on her maiden “cruise,” with forty guests. A feature of the 
cruise was the hoisting of the colors of Norway by the Norwegian 
consul of San Francisco. This particular flag had been flown in 
recent months by a vessel in a United Nations convoy bound for 
Britain, when she was singled out for attack by Nazi bombers; but 
they failed to stop her. 
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Truman Committee 


Hearings held by the Truman committee 
of the Senate have brought together state- 
ments by government administrators and 
association officials about the lumber indus- 
try and its public regulation. 

Object of the inquiry was the supposed 
lumber shortage and the possibility of in- 
creasing production by encouragement of 
small mills; particularly part-time mills 
owned by farmers. For this purpose the For- 
est Service has brought forward the “Forest 
Products Service Plan;” a Plan endorsed by 
Secretary Wickard, of Agriculture, and by 
Chairman Nelson, of WPB. This Plan, to be 
put into effect by executive order, would 
create a new agency to be known as Forest 
Products Service; would give this agency 
$100,000,000 of Commodity Credit Corpora- 
tion funds; would invest it with powers to 
“procure, produce, store and sell forest prod- 
ucts.” Special purpose would be to buy and 
stockpile the products of mills too small to 
bid on government contracts or to share in 
auction markets. 

Crux of the inquiry, from our point of 
view, is the real state of lumber supply and 
the best way to insure enough lumber for 
war and civilian uses; not, at the moment at 
least, a study of methods for preserving 
small businesses for the post-war period. 
The latter is important; but the inquiry had 
to do with lumber supplies. Witnesses quoted 
below stated the industry had been friendly 
to small mills; had helped them get equip- 
ment. But most of these witnesses questioned 
the usefulness of the proposed new agency 
in balancing production and demand; stated 
that existing agencies can do and are doing 
all that is possible and necessary. 


Small Mill Financing 


Ben Alexander, WPB Lumber Co-ordin- 
ator, said that the Small War Plants or- 
ganization has $150,000,000 from _ which 
loans for small mills can be drawn. The 
Southern Pine War Committee investigated 
900 small mills and found but 90 that were 
interested in public loans. S. V. Fullaway, 
Jr., Secretary-Manager of the Western Pine 
Association, stated that soft pine produc- 
tion in his area is 3 per cent above that 
of last year and that small mills, without 
this proposed help, have grown more rapidly 
on a percentage basis than have large mills. 


Stockpiling 

An important function of the new agency 
would be the stockpiling of lumber; purchas- 
ing output for future use and thus keeping 
mills in operation without immediate war 
orders. Mr. Alexander stated that the Corps 
of Engineers, acting as government’s procur- 
ing agency, is stockpiling lumber in forty 
concentration yards and has already accumu- 
lated large quantities of specialized timbers. 
These yards were chosen on the basis of 
favorable location and of equipment to re- 
manufacture for quick delivery. 

A canvass of more than 800 small mills 
discovered but 14% per cent that are having 
trouble in selling output. 

The much discussed lumber shortage is 
acute in special fields; and any public effort 
to relieve this shortage should be directed 
at these fields. In the main, small mills pro- 
duce common patterns and grades of con- 
struction lumber; and there will soon be 
a sufficient amount if not a surplus of these 
patterns and grades. 
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Output and Demand in ‘43 


In Mr. Alexander’s opinion, production 
next year should be as large as it is this 
year. Chief obstacle to full production will 
be shortage of manpower. In this connec- 
tion, small-mill operators in the North say 
they have ample supplies of labor; are 
stopped by inabilitiy to market their product. 
Next most troublesome obstacle, hitting all 
mills, is a shortage of logging equipment and 
mill repair supplies. 

Arthur Upson, Director of the Lumber 
and Lumber Products Division, WPB, esti- 
mated that the tapering off of war-housing 
and war-plant construction next year would 
mean a reduction of public demand amount- 
ing to nine billion feet. He stated that the 
most critical item for war purposes has been 
plywood. Need has been so great that air- 
craft specifications have been opened not 
only to spruce but also to Noble fir, Western 
hemlock and yellow poplar. Some Douglas 
fir has been used where wood of heavier 
weight is permissible. U. S. production, plus 
some Canadian production, promises to meet 
the needs of the United Nations for airplane 
stock. 

Colonel W. B. Greeley, Secretary-Man- 
ager of the West Coast Lumbermens Asso- 
ciation, testified that production of airplane 
lumber now exceeds government require- 
ments. Colonel Greeley added that all war 
requirements have been met, “but not easily.” 
The Douglas fir area has been shipping 
7,000 carloads a week. Inventories, not in- 
cluding retail stocks, now amount to about 
600,000,000 feet; or about 60 per cent of 
inventories a year ago. 

Referring to the Douglas fir freeze order, 
the Colonel said that more is being pro- 
duced than the armed forces need; that 
these extra items are being released for 
civilian use; that probably 25 to 30 per cent 
of production will move to retail yards. 


Lumber Manpower 


Most of the witnesses agreed that man- 
power, especially labor distribution to areas 
of need, is the obstacle to full production. 
H. C. Berckes, Secretary of the Southern 
Pine War Committee, insisted that all needs 
of the armed services, essential needs of 
civilians could be met if labor and mainten- 
ance needs were met and if price ceilings 
were set at reasonable levels. 

Southern pine needs 25,000 additional men 
for full-volume production. During seven 
months the labor turnover was 37 per cent. 
More than half of those quitting lumber pro- 
duction jobs went to other industries where 
higher wages were offered. The wage situ- 
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ation is complicated by ceiling prices. 
Colonel Greeley said the order freezing 
essential workers in lumber production in 
the Pacific Northwest had helped to some 
extent. But, on the other hand, many men 
quit as soon as it was known the jobs would 
be frozen; did not want to be tied that way. 
New workers are reluctant about entering 
a frozen industry. There is a manpower 
shortage of about 20 per cent in the Douglas 
fir area; but in individual operations the 
shortage is as much as 75 per cent. Extend- 
ing the work week to 48 hours in the 
Northwest has been of considerable help. 


Small Mills 

Several witinesses stated that the industry 
is friendly to the small mills and has aided 
them. In the Douglas fir area there are now 
220 more mills operating than a year ago; 
most of these additional mills cutting, each, 
25,000 feet a day or less. 

As stated above, this evidence is presented 
here chiefly to outline the picture of the in- 
dustry in war times. 


Asphalt Roofing 

General Limitation Order L-228, effective 
Jan. 1, reduces the numbers and simplifies 
the types of asphalt and tarred roofing prod- 
ucts. There is a list of 20 permitted items; 
indicating finished weight, coverage area and 
dry-felt weight of each. All persons affected 
by this production order are required to 
keep complete records concerning inven- 
tories, production and sales. These records 
must be kept for at least two years. 


Hardwood Plywood 


The Hardwood Plywood Industry Advis- 
ory Committee has told officials of WPB 
that shortages of manpower and_ unstable 
price conditions are hindering production of 
hardwood plywood. Drafting and voluntary 
enlistments of key workmen are becoming 
serious; and the narrowing spread between 
ceiling prices of veneer and current market 
prices of veneer logs is leaving manufactur- 
ers little or no profit. The committee advised 
against putting veneer logs under a ceiling 
price; saying this would reduce the amount 
of timber coming from the woods. Hollis 
Stocking, of WPB, recommended setting up 
joint labor-management boards; also called 
attention to the master list of available 
workers, classified according to skills, that 
is being prepared by the WMC. 


Canvass for Workers 

Chairman McNutt has announced that the 
1,500 local offices of the U. S. Employment 
Service are engaged in a search for skilled 
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workers not employed in war work. The 
Chairman said this drive does not indicate 
a general shortage of labor; neither is it 
a raid on local war industries. The service 
is looking for men whose skills are being 
used in unessential occupations or not used 
at all and that are badly needed in particular 
parts of the war effort. Acute shortages have 
developed in 166 out of 528 selected skilled 
and semi-skilled occupations. 


Lumber Orders 


Revised MPR 218 places all wooden mine 
materials and industrial blocking produced 
in the Central Appalachian Region under 
one maximum price regulation and sets up 
a dollar and cents ceiling. The geographical 
area has been expanded; now includes the 
whole of Ohio, West Virginia, Virginia, 
Maryland, Pennsylvania and New York. 
Effective date is Dec. 1. 

Revised MPR 109 has placed all lumber 
used in air-craft production under dollars 
and cents maximums in a single regulation. 
It has added yellow poplar and aircraft 
grades of Douglas fir to the species covered 
in the original order. Woods in the orig- 
inal order were Sitka spruce, white spruce, 
red spruce, West Coast hemlock, aircraft 
Noble fir and aero grades of Sitka spruce, 
Noble fir and West Coast hemlock. Form- 
ulas have been set up relating other woods, 
covered in the order, to the basing price of 
Sitka spruce. This regulation is not limited 
to direct mill sales; covers all sales of 
aircraft lumber, whether sold out of a mill, 
a manufacturing plant or a yard. 


Adjustable Pricing 


OPA has extended to all businesses, under 
the Services Regulation, permission to make 
use of adjustable pricing. This is a method 
under which seller and buyer agree that the 
price charged will be the ceiling price in 
effect at the time the service or commodity 
is actually supplied or delivered. 


Transportation Tax 


The 3 per cent property transportation 
tax, set up under the 1942 revenue act, has 
been ruled to be a freight rate increase. This 
ruling has an important bearing upon pricing 
under maximum regulations. In general, tax 
increases may be passed on to the customer, 
in addition to the price as set by the ceil- 
ing; but freight rate increases can not. Un- 
der these conditions, the person who pays 
the transportation tax is the person who, 
under the sales contract, pays the transpor- 
tation. If the sale is made on a delivered- 


Amemcanfiumbherman 


—>) 


: a 
<p 


\ 




















1 fa 


price basis, the seller must absorb the tax. 
If it is made “f.o.b. producer’s establish- 
ment,” the buyer must pay the tax. 


Consumer Goods 


Director Byrnes, of the OES, has asked 
the Office of Civilian Supply to make a 
survey of progress in simplifications of con- 
sumer goods. This is held to be the first 
step in a big campaign to standardize such 
goods along general lines of fewer and simp- 
ler items. 


Agriculture 


The House, holding to an earlier purpose, 
has passed and sent to the Senate a bill 
directing that farm wages be included in 
calculating parity prices for farm products. 
The bill directs that not only wages paid 
hired hands but also estimated wages for 
owners and operators be included in the cal- 
culation. 

The farm milk goal for ’43 is set at 122 
billion pounds; a slight increase over this 
year. Sixty per cent of the cows in this 
country are in herds of ten or less. These 
small herds produce about 55 per cent of 
the milk supply; less than the national aver- 
age per cow. With better care and manage- 
ment these small herds could produce more. 
Something for retailers in farm areas to con- 
sider ; for “better care” involves better dairy 
barns; insulation, ventilation and the like. 
Farm Security has worked out plans for 
efficient and inexpensive shelters and feed- 
ing and milking barns. 


Wood Springs 


Furniture designers are experimenting 
with wooden springs for upholstered furni- 
ture. Some of the designs are new, some 
are revivals of old patents. Not too much 
progress is being made. OPA seems reluc- 
tant about setting prices; has ruled that all 
designs must be passed for efficiency by the 
Bureau of Standards: indicates that if prices 
are set they'll be in line with steel springs; 
although, as yet, wood springs cost more 
to manufacture. It is rumored that if OPA 
approves and prices these springs, that ap- 
proval will be conditioned upon an arrange- 
ment whereby no royalties will be paid. This 
probably is due to the fact that some of 
the devices have long been known. 


Point Rationing 

OPA announces that Ration Book No. 2 
will soon be issued and will be used for 
general rationing. It is based upon the point 
system, well known in England, under which 
the book holder may “expend” his coupons 
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with some freedom of choice. Since under 
this system the coupons will “run out,” in 
the evil way that cash has of doing the same 
thing, the agency has issued OPA-1216 ex- 
plaining the method in detail. 


War Production 


OWI has issued a release entitled The 
First Year on the Home Front. Items of 
production for 1942 include 49,000 planes, 
32,000 tanks and_ self-propelled artillery, 
17,000 anti-aircraft guns larger than 20 
mm., and 8,200,000 tons of merchant ship- 
ping. The budgeted goal in merchant ship- 
ping has been reached. Plane production has 
not; one reason being a change to larger 
numbers of heavy bombers. The number of 
war workers during the year has increased 
from 7,000,000 to 17,500,000. Another 5,000,- 
000 will be added in ’43, “The foremost task 
now,” says OWI, “is to bring into balance 
the myriad components of the program 
through proper scheduling and production 
controls. 


Manhole Covers 


NLMA annonunces that California experi- 
ments with wooden manhole covers have 
proved successful: that these specially treat- 
ed devices save about 500 pounds of metal 
for each installation; half in the lid and 
half in the frame. These affairs can be 
made in wood-working shops without much 
special equipment; are proving highly use- 
ful in communities that are outgrowing 
water and sewage systems and that can’t 
get releases on the conventional metal types. 


CMP Booklet 


WPB has issued a booklet of general in- 
structions on bills of materials, containing 
detailed instructions for filling out forms re- 
quired by the Controlled Materials Plan. 
Prime consumers of controlled materials 
must submit their requirements for the sec- 
ond quarter of 1943 in the form of Bills of 
Materials to the Claimant Agencies (Army, 
Navy, Maritime Commission and the like) 
from which they will receive their allot- 
ments. Secondary consumers must file their 
Bills of Materials with their customers, who 
will include them in their own Bills of Ma- 
terials submitted to the Claimant Agencies. 


ODT Announcement 


So long as tires, spare parts and gaso- 
line are available the agency will help every 
farmer get enough to carry on his neces- 
sary operations. The agency has stated that 
local merchant’s delivery operations are be- 
ing given the same consideration as those 
of a carrier hauling vital war material. 


Department of Agriculture 


Farmers have been informed that crop 
payments in 1943 will be conditional upon 
the degree to which each farm complies 
with its planting assignment. Penalty deduc- 
tions will be made, in certain cases, for 
under-planting; in certain other cases, for 
over-planting. 


OPA Bank. System 


A ration banking system has been devised 
by OPA, under which all banks that carry 
checking accounts will handle ration cou- 
pons in ways rather similar to the methods 
of handling money. This service will begin 
in January; will simplify ration transactions 
for business concerns. 
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TRUSSES 


To the need for permanent construc- 
tion there was added the pressing need 
for speed in the war production plant 
expansion and Army and Navy build- 
ing programs of the past year. Both 
needs were met by the almost unlim- 
ited abilities of the building material 
and construction industry ; and in meet- 
ing them, lessons were learned, as they 
always are in times of stress. These 
lessons have presented opportunities 
for retail lumber dealers to develop new markets while aiding 
the war effort in the war production areas. 

It is probable that speed in permanent construction will be 
the watchword in the building program immediately follow- 
ing the war; and now that the war building program nears 
an end it is time to take stock of the war-born opportunities 
for retailers and to plan for expanding and consolidating them 
in the post war era. 

Among the opportunities that many dealers have seen and 
seized is the sale of wood building trusses. With steel sharply 
restricted during the months following Pearl Harbor, wood 
truss construction projected itself into the spotlight on the 
bases of both speed and performance. A large part of the 
speed factor has been possible through the cooperation of re- 
tail lumber dealers. 

A typical example is afforded in the construction of a 
recreation building at a large Army training camp. A local 
dealer who was supplying lumber and building material jor 
the structure, telephoned the necessary data to a designer 
and manufacturer of wood trusses, and in a short time re- 
ceived a cost estimate based on fabricating the trusses for the 
building in the dealer’s yard with lumber taken from the 
dealer’s inventory. The cost estimate and the time specified 
for fabrication and construction were attractive, and a contract 
was signed. The designer and manufacturer sent his own 
crew to fabricate and erect the trusses. The dealer increased 
his sale considerably, sold his own lumber for the trusses, 
eliminated a duplicate shipment of material into the territory, 
and with one of the highest preference ratings, replaced the 
truss lumber in his inventory. 

In another instance a large war production plant required 
29 trusses, each with a clear span of 120 feet. The manufac- 
turer and a local dealer operating in the same way, fabricated 
and erected the trusses in 10 days. This manufacturer-dealer 
team did three more of the same kind of building in the fol- 
lowing few months, and a large number of lesser jobs. An- 
other manufacturer-dealer team fabricated and erected trusses 
for four recreation buildings at the same armed force training 
center in record time, and later did an airplane hangar. 

With designers and manufacturers of wood trusses equipped 
to send fabrication and erection crews to any part of the 
country, or to ship factory assembled trusses from strategic 
locations, the dealer merely has a simple sales job, and a 
choice, sometimes contingent on the type of construction, of 
selling factory fabricated assemblies or selling his own lumber 
for field fabricated trusses. 

The lessons of the past year have developed these sales 
opportunities and proved their entire feasibility. They will 
be present in the post war era, and just as advantageous. 
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29 trusses, each with 120-foot clear span, fabricated and 
erected in two hours less than ten days. 
from dealer's inventory 


Material taken 











Field fabricated bow-string trusses in airplane hangar, 
result of dealer-manufacturer coordination 





. Erecting bow-string trusses for war production plant 





Scissors trusses in a church. Can be sold by retailer, 
designed and fabricated by manufacturer, made fom 
material in dealer inventory 


Photographs on this page through courtesy of American Roof 
Truss Company, Chicago, Ill. 
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O our many loyal friends and cus- 

tomers, Greetings. The year 1942 

will go down in history as the most 
trying and most difficult one ever experi- 
enced by the lumber industry in this 
great land of Freedom. America and the 
entire civilized world have faced a grave 
emergency. 


Lumber, as one of the world’s most 
necessary materials, has been required 
in heretofore unheard-of quantities. We 
are happy that Southern pine and hard- 
woods have come through with flying 
colors. We are glad that our company 
and our mills with their vast production 
capacity have been able to do their part 
... 100%... in meeting this dire need. 


We regret that this pledge of our re- 
sources to the defense of our nation has 
made it impossible for us to supply all 
your needs or give you our customary 
service during these past 12 months. But 
we know there is a far brighter future for 
all when peace has been won. 


When this emergency has been met, 
and the war demands for our products 
lessen, rest assured that our resources 
... all 100% of them... shall then be 
yours to command again. 
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“Supreme” Oak Flooring 
“Supreme” Pine Flooring 
“C-Z-C" Treated Lumber 


Solid & Glued Dimen- 
sion 


Semi-Finished Dimension 


Creosoted Items 

Yard & Shed Stock 

““Wolmanized’’ Lumber 

Interior Trim & Mould- 
ings 

Cypress Siding 




















Kiln-Dried Timbers ——" 
Fence Posts Lath 
Treads & Risers 


Crating Stock 

Bed Rails & Slats 
Venetian Blind Rails 
Vehicle & Wagon Stock 
Railway & Mine Ties 
Railway Car Material 
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All members of 
Kelly 


greetings and good wishes. 


organization 


We want all our customers 
to know that we greatly ap- 
preciate their patronage and 
their confidence in our prod- 


ucts and in our organization. 


We shall always strive to 
merit your continued con- 


fidence and good will. 


DOUGLAS FIR 





Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Non-Farm Mortgages 

Despite the lessened demand for construc- 
tion loans caused by the stoppage of non- 
war housing, the volume of home mortgages 
recorded in October throughout the country 
was slightly higher than in September and 
August. 

During October non-farm mortgages of 
$20,000 or less recorded by all mortgages 
are estimated at $357,000,000, a 3 per cent 
rise over September but a drop of 20 per 
cent from October of 1941. 

Mortgages amounting to approximately 
$3,400,000,000 have been recorded over the 
January-October period, 14 per cent less 
than in the same period last year. 

After three months of slight gains, con- 
struction of privately-financed urban dwell- 
ing units declined nearly 20 per cent from 
September to October, contrary to the usual 
seasonal trend. The number of new one and 
two family houses was off only 12 per cent, 
whereas apartment house construction in Oc- 
tober was only about one-half that of the 
previous month. 

Only 172,827 urban dwelling units were 
built by private funds in the first 10 months 
of 1942, in comparison with 328,030 during 
the same period in 1941. These figures are 
based on building permit data from the 
U. S. Department of Labor. 


Home Building Costs 

Construction costs of a standard six-room 
house increased only 5 per cent from Octo- 
ber, 1941, to October, 1942, as compared 
with an increase of 13 per cent in the pre- 
ceding 12-month period, the Federal Home 
Loan Bank Administration reported. During 
October, 1942, labor costs showed no 
change, while materials costs rose less than 
1/10th of 1 per cent. 

The Federal Home Loan Bank Adminis- 
tration, a unit of the National Housing 
Agency, reported that its index of material 
prices for October showed a figure of 121.6, 
as compared with the 1935-1939 base of 100. 
The labor cost index was 130.2, while the 
combined material and labor figure. was 
124.5. 

Wholesale building material prices, as re- 
ported by the U. S. Department of Labor, 
showed no change during the month of Oc- 
tober. Slight increases were indicated in the 
wholesale prices of lumber, and paint and 
paint materials, but these were offset by a 
decline in the “miscellaneous items” group. 


Home Purchase Loans 


A volume of home purchase loans sur- 
passed by only one previous month of the 
past twelve years was made in September 
by the savings, building and loan associa- 
tions, the United States Savings and Loan 
League reported. Morton Bodfish, Chi- 
cago, executive vice president of the League, 
said that it evidences an interest in buying 
residential property on the part of the aver- 
age citizen considerably more marked than 
three years ago when war clouds were just 
beginning to darken the world horizon. 

The $58,060,000 which these thrift and 


home financing institutions loaned to help 
people buy houses was a few thousand dol- 
lars more than the loan volume for this pur- 
pose in September, 1941, and was surpassed 
in post-depression lending figures only by 
October of last year. 

The largest proportion of the associations’ 
lending volume to go for home purchase 
loans since the figures began to be compiled, 
this September’s disbursement represented 
61.73 per cent of total savings and loan 
lending for all purposes during the month. 
Largely because of the increase in this type 
of loan between August and September, the 
dollar volume for all purposes combined 
rose $1,500,000 to a total of $94,055,000 for 
September. The effects of the war economy 
are seen, however, in the fact that this vol- 
ume of loans for all purposes was 27 per 
cent under the September, 1941, total. 

War housing, representing newly con- 
structed permanent units in war industry 
areas, used $12,500,000 savings and loan 
funds in September as it had in August. It 
brought the total of war housing financed 
by these associations for the third quarter 
of the year to $42,726,000. 


Conversion Program 


The OWI announces that, with the Na- 
tional Housing Agency’s conversion pro- 
gram in progress, builders and material 
dealers in some 75 critical war housing areas 
may expect a busy winter and spring. By 
the first of next July provision must have 
been made, through the use of existing struc- 
tures, for about 650,000 additional war 
workers. 

Private building and public housing are 
expected to create an additional 670,000 new 
units during the same period. 

Any type of improved building may be 
used for conversion into dwelling units. 
These buildings will be leased by the gov- 
ernment. Conversion work will be charted 
by HOLC architects; and, when the plans 
are approved by the agency and by the 
owners, they will be made available to con- 
tractors for preparation of bids. 


New Units 


Where new housing is needed for war 
workers, where there is a continuing need 
for the houses in the post-war period, and 
where private industry is in position to 
supply the housing within the fixed sales 
price or rental range, the NHA has pro- 
grammed private housing. Private builders 
have been encouraged to undertake the con- 
struction. 

WPB has made national allotments of 
preference ratings for the construction of 
about 400,000 privately financed dwellings 
for war workers. Approved private projects 
have been given equal access to critical 
materials, along with publicly financed proj- 
ects. At present private builders are pro- 
ducing the remaining 175,000 family dwell- 
ing units authorized in the national quota. 
From 15,000 to 20,000 units are being started 
each month. 
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New Catalog 12126 


A new, colorfully illustrated Fir-Tex In- 
sulating Board catalog has been issued by 
the Fir-Tex Insulating Board Co. It con- 
tains the story of Fir-Tex and has pictures 
of the manufacturing processes; has a chart 
showing the purpose for which the various 
product that should be used, with description 
and sizes. Home, industrial, recreational, 
commercial, and war uses of Fir-Tex are 
shown, as also are methods of application, 
especially in home remodeling. Copies of 
this booklet may be obtained by checking 
number 12126. 


Simplified, O. D. T. Record 


A simplified system for recording the in- 
formation required by ODT in connection 
with Certificates of War Necessity. 

Consists of a Daily Record form which 
provides for all the information called for 
in the Weekly Summary on the back of 
each Certificate—plus all the information re- 
quired by the fleet owner in making out 
his Quarterly Report to ODT. 

Drivers fill out all the items for which 
they are responsible mailing the form in 





DAILY RECORD 


=. 

















to the office each night or week, as pre- 
ferred, where the remainder of the items 
on the form can be filled out. 

Each week the items called for on the 
back of the Certificate of War Necessity 
would be totalled from the daily record. 

In the case of fleet owners, the additional 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St. 
The desired information will be forwarded promptly. 


Chicago, Ill. 


12121 12122 12123 

12127 12128 12129 
ere amare are ear ine an target 
MII 5 55 oh ag os Urge eigen ene Se OS 
DN eas, 6 shanna saree a kee aS 


City and State... 


information required for their Quarterly 
Report (not required of owners of less 
than three vehicles) would be taken from 
the same daily record. 

The Daily Record is being printed in pads 
of 50 perforated sheets, protected by a sub- 
stantial cover and is available at all Frue- 
hauf Trailer Co., Branches and Distributors 
and the cost is 24%c per book of 50 sheets, 
f.o.b. that point, regardless of the number 
purchased. 


Free Movies and Booklets 12127 
“Trees for Tomorrow,’ produced by 
Paramount Pictures, Inc., for American 


Forest Products Industries, Inc., is offered 
to schools, service clubs, organizations of 
various kinds and plant and factory gath- 
erings. It is excellent publicity for the lum- 
ber industry and the film is to be used in 
conjunction with ready-made stories and 
ads for the local newspapers. A 36 page 
booklet, for distribution to movie audiences, 
helps give the story permanence. A sample 
copy of this booklet and full information 
may be had by checking number 12127 on 
the coupon. 


Reservoir Roofs 121210 


A new, illustrated Data Sheet just re- 
leased by the California Redwood Associa- 
tion deals with Reservoir Roofs. Featuring 
construction details of the Walpert Street 
Reservoir, Hayward, Calif., designed and 
constructed under the supervision of City 
Engineer John A. Mancini, the four-page 
bulletin points out that California Redwood 
combines the physical and mechanical prop- 
erties which are essential for good reservoir 
roof construction. 

Sizes and grades of timber framing are 
reviewed and the correct types of fastenings 
recommended. A full-page of photos show 
framework and roof construction for both 
round and square reservoirs. 

A copy of the data sheet may be ob- 
tained by checking number 121210. 


Sign the coupon, 


12124 12125 12126 


121210 121211 121212 
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Booklet Tells How Tractors Are 
Kept Working 12125 


A new eight-page color booklet, “Cater- 
pillar’ Carries On, has been published by 
Caterpillar Tractor Co. and presents inter- 
estingly a message telling what “Caterpillar” 
and its dealers are doing to “Keep ’em work- 
ing” and to prevent the “orphaning” of trac- 
tors in spite of wartime pressure. To re- 
ceive a copy of this booklet, check number 
12125. 


Flameproofing Manual 12122 

A reference and instruction manual for 
1942-1943 for the use of De-Oxo-Lin flame- 
proofing products has been issted by De- 
Oxo-Lin Chemical Products, Inc. This 
manual has separate sections dealing with 
the flameproofing treatment for lumber, 
wood and wood products by vacuum-pres- 
sure methods; flameproofing treatment for 
lumber, wood and wood products by spray- 
ing, brushing or immersion methods, and for 


TA 





waterproofing wood. There are chapters 
devoted to questions and answers, pertinent 
facts, specifications, and uses, as well as a 
partial list of De-Oxo-Lin users and excerpts 
from independent laboratory reports regard- 
ing De-Oxo-Lin products. The company 
has also issued a 4-page folder containing 


information for flameproofing of dry and 


unfinished lumber, wood, and all wood prod- 
ucts by the use’ of the spraying or brushing 
method. For further information on this 
product, check number 12122. 


New Plywood Booklet 12128 
“A new booklet, WELDIVOOD—The 
Modern Material of Infinite Application, 


just issued by United States Plywood Corp., 
stresses the versatility of this much-pub- 
licized material. Following a thumbnail de- 
scription of plywood manufacture, scores of 
applications are described and _ illustrated. 
They range from templates to aquaria, from 
boat hulls to dinettes and luxurious Teak 
Weldwood walls. The booklet contains 
nearly a hundred _ illustrations—food for 
thought for production men, engineers and 
designers. Copies may be had by check- 
ing number 12128. 


Washable Water Paint 12123 

An oil resin emulsion interior wall paint 
that is washable has been produced by the 
Truscon Laboratories and is known as 
Truscon Opaltone. Along with its quality 
of ready washing, it applies easily with a 
roller, a brush, or by spray, and hides most 
surfaces in one coat. It is claimed by the 
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— today, the 


oppressed of All nations look 
toward America as the horizon 
nf their ultimate Peare ... aud 
their right to the Pursuit of 
Happiness. 

May the Prace of Gime who 
rules all destinies, preserve the 
“Peace of America” we have so 
long rujoyed, and be yours at 
Christmastime ... and through 
the years to rome. 
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manufacturer that there is no objectionable 
paint odor with Opaltone and it dries quickly. 
Opaltone comes in eight pastel shades and 
pure white. Two gallons of Opaltone mixed 
with water make three of paint, ready for 
application. May be applied over a painted 
surface. Further information may be ob- 
tained by checking number 12123. 


Asphalt Flooring 12124 


Industrial plants in need of tough, long- 
wearing floors will be interested in a new 
asphalt flooring that is laid over a solid wood 
base. Known as Elastite Industrial Fooring, 
many advantages are claimed for this heavy- 
duty flooring by the manufacturer, The 
Philip Carey Manufacturing Co. Check 
number 12124 for details and samples. 


Amemcanfiimberman 


Plywood Handbook 


With the first edition of Technique of Ply- 
wood by Charles B. Norris completely ex- 
hausted, I. F. Laucks, Inc., the publishers 
have brought out a second edition of the 
popular engineering handbook. This new 
edition contains in its addenda a chapter on 
“Strength and Deflection of Douglas Fir 
Plywood Under Loads Applied at Right 
Angles to Face,” and a chapter on “Gen- 
eral Scientific Principles of Gluing,” by I. 
F. Laucks, in addition to thirty chapters 
in the main section divided into five parts: 
“Strength, Deformation and Elastic Stabil- 
ity of Plywood Sheets,’ “Elastic Theory of 
Wood and Plywood,” “Manufacture of Ply- 
wood,” “Warpage of Plywood,” “Bending, 








...and On Earth, 


Peace, Good Will Toward Men 


Those age-old words carry a new sig- 
nificance this Christmas season—even 
though they are being trampled under 
the ruthless heels of power-hungry 
tyrants. It is up to us, the people of 
America, to crush forever those mal- 
evolent forces, and once more raise 
that shining banner above all mankind. 


We on the “‘home front’’ can win or 
lose this war. But we are going to win! 
From loyal workers in forest, field, 
factory and mine will come the pre- 
° . ce ° 

cious materials to keep’em rolling’’ 

cc . 

and keep ’em flying.’”’ The farmer 
. cc > ° 9? 

will “keep ’em eating’’—the office 


worker will “‘keep ’em joining’’ by 
assuming added duties to release more 
and more men for our fighting forces. 


We of Dierks have faced many dislo- 
cations of our norma! contacts and 
business methods. We realize our 
dealer friends have many weighty 
problems, too. But, out of these hard- 
ships some progress has been made 
towards winning this war which, after 
all, is the ultimate goal for which we 
are all striving. 





We extend sincere wishes for a Merry 
Christmas and Happy New Year to all 


our dealer friends and families. 





LUMBER & COAL COMPANY 


KANSAS CITY, MO. 


NS-7 








December 12, 1942 


Moulding and Embossing of Plywood.” This 
250-page handbook, with tables and charts, 
is plastic bound and may be obtained through 
I. F. Laucks, Inc., Seattle, Wash., for $2.50 
a copy. 


Motor Selector 12129 


With the new “Motor Finder” slide-rule, 
the motor user is able to match the con- 
ditions under which the motor must oper- 
ate at the proposed installation with the 
required motor characteristics and instantly 
learn the right motor type and its features. 
Only three simple steps are necessary to 


wa 
PERE TOG More ; 
OFS CRIENOR oy 

STANDARD tyegs 


pick a motor with the Motor Finder. Since 
over thirty standard types, covering a range 
in horsepower from % to 75, are included 
in the Allis-Chalmers Mfg. Co., Lo-Main- 
tenance line, all of the characteristics of ver- 


satility of squirrel-cage motors are im- 
mediately considered in using the slide-rule. 
To receive one check number 12129 on the 
coupon. 


Wood Roof Truss 121211 


Wood roof trusses, by the American 
Roof Truss Company, are built on the 
job or may be fabricated in Chicago and 


shipped for erection on the job. Any 
type, bowstring or crescent with lam- 
inated chords, Pratt, Howe or special 


timber or ornamental trusses can be sup- 
plied. To receive a reprint from Sweet's 
Catalog File check number 121211. 


Dry Built Booklet—12121 


A new booklet, which simply and effec- 
tively tells the story of how Upson Strong- 
3ilt panels are helping to speed up America’s 
war housing, has been published by The 
Upson Co. The advantages of Strong-Bilt 
panels are illustrated by photographs, show- 
ing construction, completed interiors, and 
views of the projects. Specifications, includ- 
ing thermal conductivity, weight, tensile 
strength, flexural strength, and nail holding 
strength, of these panels are given. These 
Upson Strong-Bilt Panels are used for walls 
and ceilings. Check number 12121 for a 
free copy of this booklet. 


Dustproofing Concrete 121212 


A penetrating liquid, applied as it comes 
from the can, which is said to seal the sur- 
face of concrete to prevent dusting and to 
render it waterproof and crumble proof. 
Easily applied it also serves as a binder be- 
fore painting to prevent hot spots. It is 
called “Evercrete” and information will be 
sent if you will check number 121212. 











December 12, 1942 Amermecanfiimberman 











——me - Ea 
tisibintige Be 














For Today’s Emergency! iL. 





47 








NSULITE meets your need! 


TODAY, even minutes count. The critical short- 
age of labor makes it imperative that all types 
of construction be accomplished in the shortest 
time possible. 

In this emergency, Insulite meets the need. 
Contractors and builders know those buildings 
constructed with Insulite go up quickly, be- 
cause the large, strong panels can be rapidly 
applied. For exterior walls, or for interior walls 





and ceilings, Insulite saves time in application. 
And Insulite insulates as it builds—double value 


from one material. 

All Insulite products represent the highest 
quality, and the use of Insulite in large govern- 
ment contracts is convincing proof that it meets 
every demand—quick application, adaptability 
to every kind of construction, a minimum of 
waste, plus outstanding durability. 








Time is EVERYTHING Today! 


SAVES TIME: Sce how the large 
panels of Insulite, covering a large 
section of a wall, are quickly ap- 
plied and nailed into place. 


MORE TIME SAVED: On interior 
walls, Insulite again saves time. 
Insulite interiors requite no plaster, 
papering or painting. 





























Season’s 
Greetings 


[) 


WOODS LUMBER 
COMPANY 


Memphis, Tennessee 


Band-Sawn 
SOUTHERN HARDWOODS 


Mills: Memphis, Tenn. Clarendon, Ark. 


























‘Our flooring plant is modern through- 
out. For well-manufactured Maple 
and Birch flooring specify “Diamond 
Hard.” 








DEMAND THIS STICKER 
ON THE SASH YOU BUY 
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Your Assurance 
of a Better Window 





The ARMSTRONG Company 


iad tas DALLAS CHICAGO 
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Tacoma Annual 


“Lumber Goes to War” is the major 
theme for the 23rd annual banquet of the 
Tacoma Lumbermen’s Club on Dec. 11. A 
dramatic presentation of lumber’s important 
place in the war effort will be made in the 
form of a “quiz” with a cast composed of 
U. S. Army and Navy service men and 
members of the club. The attendance at 
this popular annual event is expected to be 
up to the usual limits in spite of transporta- 
tion handicaps. Paul M. Smith, Wheeler 
Osgood Sales Co., president of the club, is 
well pleased with the enthusiasm with which 
this year’s banquet plans have been received. 


New Orleans Club Elects 


At the recent annual election meeting 
held by the Lumbermen’s Club of New Or- 
leans, Louisiana, Robert H. Tait was re- 
elected president. Other officers re-elected 
were E. D. Brown, vice president; L. G. 


Negrotto, Jr., treasurer, and Jesse O. 
Stamps, secretary. 

Southern California 

Approximately 200 Southern California 


lumbermen attended a dinner meeting spon- 
sored by the Southern California Retail 
Lumber Association in Los Angeles to hear 
Peter A. Stone of the OPM Lumber Di- 
vision, Washington, D. C., address them 
on lumber price ceilings. 

A substantial delegation from the central 
part of the state also attended. Presiding 
was Park Arnold, Fox-Woodsum Lumber 
Co., Glendale, vice-president of the associa- 
tion. Paul Hallingby, Hammond Lumber 
Co., Los Angeles, introduced the guest of 
honor. 


Birmingham Exchange 


All officers have been reelected by the 
Building Material Exchange, Inc., of Bir- 
mingham, Ala. They are H. D. Kenney, 
Odum Lumber Co., president; Peter Fyfe, 
Seale Lumber Co., vice-president; Anthony 
Scott, Grayson Lumber Co., secretary, and 
J. Thornton (Speedy) Estes, Estes Lumber 
Co., treasurer. 

The officers were formally installed for 
their second terms at the regular meeting on 
Dec. 1. Miss Mildred Caine continues as 
executive secretary of the association, hav- 
ing taken over when Hugh Nathurst joined 
the War Production Board as a lumber spe- 
cialist for Alabama. 


Californians Golf 


The Southern California sash and door in- 
dustry’s 27th golf tournament—and probably 
the last for the duration of the war—was 
held in Los Angeles, on Nov. 18. The after- 
noon’s tournament play was followed by a 
dinner in the evening. 


Coming Conventions 


Dec. 16—Quebec Province Wholesale Lum- 
ber Association, Queen’s Hotel, Mont- 
real, P. Q., Canada. Annual. 

Jan. 12-13 or 13-14—Carolina Lumber & 
Building Supply Association, Greens- 
boro, N. C. 

Jan. 13—New England Wholesale Lumber 
Association, University Club, Boston, 
Mass. Annual. 





Jan. 13-14—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 
Philadelphia, Pa. Annual. 

Jan. 14—Pacific Division of National 
Wooden Box Association, San Francisco, 





Calif. Annual. 

Jan. 14—Northeastern Lumber Manufac- 
turers’ Association, Parker House, Bos- 
ton, Mass. Annual. Dinner on preced- 


ing evening. 

Jan. 14—Philadelphia Wholesale Lumber 
Dealers’ Association, Kugler’s Restau- 
rant, Philadelphia, Pa. Annual. 

Jan. 15-16—Western Retail Lumbermen’s 
Association (United States), Multnomah 
Hotel, Portland, Ore. Industry War Con- 


ference. 
Jan. 19-20—Kentucky Retail Lumber 
Dealers Association, Brown Hotel, 


Louisville, Ky. Dealers war conference. 


Jan. 19-20— Northwestern Lumbermen’s 
Association, Radisson Hotel, Minne- 
apolis, Minn. Lumbermen’s war con- 
ference. 


Jan. 21-22-23—Pacific Logging Congress, 
Multnomah Hotel, Portland, Ore. An- 
nual. 

Jan. 22—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, 
Ind. Annual. 

Jan. 25-26—Mountain States Lumber Deal- 
ers’ Association, Shirley-Savoy Hotel, 
Denver, Colo. War conference. 

Jan. 26—Intercoastal Lumber Distributors 
Association, National Republican Club, 
54 West 40th Street, New York City. An- 
nual luncheon meeting. 

Jan. 26-27-28—Northeastern Retail Lum- 
bermen’s Association, Hotel Pennsyl- 
vania, New York City. War conference. 

Jan. 27-28—Ohio Association of Retail 
Lumber Dealers, Columbus, Ohio. Vic- 
tory merchandising conference. 

Feb. 2-3—Michigan Retail Lumber Deal- 
ers’ Association, Hotel Statler, Detroit, 
Mich. War conference. 

Feb. 3-4—Southwestern Lumbermen’s As- 
sociation, Municipal Auditorium, Kan- 
sas City, Mo. War conference. 

Feb. 4-5—Iowa Retail Lumbermen’s Asso- 
ciation, Fort Des Moines Hotel, Des 
Moines, Iowa. Annual Victory Merchan- 
dising Clinic. 


Feb. 9-10—Illinois Lumber & Material 
Dealers Association, Sherman Hotel, 
Chicago. Lumber war conference. 

Feb. 15-16—West Virginia Lumber & 
Builders’ Supply Dealers’ Association, 


Frederick Hotel, 
War conference. 
Feb. 16-17— Wisconsin Retail Lumber- 
men’s Association, Milwaukee Audito- 
rium, Milwaukee, Wis. Annual. 

Feb. 18-19-20— Ontario Retail Lumber 
Dealers Association, Inc., Royal York 
Hotel, Toronto, Canada. Annual. 

Feb. 25—Southwestern Iowa Retail Lum- 
ber Dealers Association, Council Bluffs, 


Huntington, W. Va. 


Iowa. Annual. 

Feb. 25—Virginia Building Material As- 
sociation, John Marshall Hotel, Rich- 
mond, Va. War conference. 


Feb. 25-26—Nebraska Lumber Merchants’ 
Association, Omaha, Neb. War confer- 
ence. 

March 3-4—South Dakota Retail Lumber- 
men’s Association, Sioux Falls, S. D. 
Tentative. 

March 4-5—Tennessee Lumber, Millwork 
& Supply Dealers Association, Hermitage 
Hotel, Nashville, Tenn. War conference. 

March 9-10—North Dakota Retail Lum- 
bermen’s Association, Fargo, N. D. An- 
nual. 

March 10-11—Louisiana Building Material 
Dealers Association, Roosevelt Hotel, 
New Orleans, La. 

April 12-13-14—Lumbermen’s Association 
of Texas, San Antonio, Tex. 


(Association news continued on page 50.) 
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Sugar Pine 


Yosemite Sugar Pine is ‘The 
Wood of a Thousand Uses.’ It 
is cut from trees that grow 
tall, thick and straight on the 
west slopes of the high Sierras 
in California. 


Yosemite Ponderosa also comes 
from big trees, three to five 
feet in diameter, and up io 200 
feet in height. The Yosemite 
mills maintain highest stand- 
ards of manufacture and sea- 
soning. 


Ponderosa Pine 














D. M. WARNOCE 


95 River St., Hoboken, N. J. 
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Again, as the great day nears, we send Christmas 
greetings and good wishes to customers and friends. 
All members of the Yosemite organization unite in this 
expression of thanks and appreciation for your favors 
through the years. We treasure most highly your 
friendship and good will. 


General Office, Mills and Yard LOS ANGELES OFFICE: 


ARLO D. SQUIRES. 
Commercial Exchange Blidg.. 


Mowe MERCED FALLS, CALIFORNIA [gee 


Hoboken 3-3011 


Phone—Michigan $381 


WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 
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“The world has grown old 
With its burden of care, 
But at Christmas 

It always is young.” 


And now again 
Comes Christmas 


i 

x 

x 

x 

x 

x 

From the land of the fir, cedar and hemlock, ; 

White River Lumber Company, its employes i 

and representatives, send greetings to all in x 

the lumber trade. Wishing you all the x 

peace and happiness that Christmas can x 

bring in this war-torn world. 5 

To our customers, we send this word of sin- 4 

cere thanks for your confidence in this com- % 
pany and its products. Our appreciation of 

your patronage is more than words can tell. ; 

i 

NS 

4 

4 

x 

x 

x 

A 
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White River 


Lumber Company 


Enumclaw, Washington 
(Since 1896) 
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Northwestern Hardwood Lumbermen's Annual 


The Northwestern Hardwood Lumbermen’s Association held its 
54th annual meeting in Minneapolis, Minn., on Dec. 2, at which 
time it elected I’. H. Peschau as president and Larry Youngblood 
as vice president; D. F. O’Leary and A. I’. Wellsley were continued 
as treasurer and secretary, respectively. 

Retiring president L. S. Clark, Twin City Hardwood Lumber 
Co., St. Paul, in his annual report, said: “War for the third 
time in the history of our association again is vitally affecting our 
lives. This time we are in a total war; a war so stupendous, so 
all-embracing, that none can escape its consequences. . . . Total 
war economy makes strangers of past experiences. Today we are 
travelling along new highways to new destinations under a new set 
of rules... . There are bound to be many new lumber users, some 
of whom will succeed as leaders in tomorrow’s parade of progress. 
The lumber industry cannot and is not falling behind. .. . Through 
the last 54 years, this association has maintained the cardinal prin- 
ciple that friendship and mutual confidence are the only sound 
basis for successful business competition. Today, more than ever, 
with conditions changing so rapidly, we need to maintain this 
spirit of tolerance, of friendship, and of mutual helpfulness. If we 
accomplish nothing more, I -feel we have been successful and our 
association worth while.” 

The association adopted a resolution opposing the proposed plan 
of the United States Forest Service in its application for $100,000,000 
from WPA for the purpose of financing small mill operations etc. 
in this country, and suggested that this financial aid could be used 
to better advantage in regular war work. 

The Northwestern Hardwood Lumbermen’s Association, which 
prides itself on being one of the oldest lumber industry groups in 
existence, holds meetings the first Tuesday of each month, at noon, 
at the St. Anthony Commercial Club in Minneapolis. 


Maine Retailers Hold Annual 

Well over 150 members and guests attended the annual meet- 
ing of the Retail Lumber Dealers’ Association of Maine on Nov. 
20 in Waterville, with President Allen FE. Morrell of Brunswick 
in the chair at the business sessions, which were followed by a 
banquet in the evening. 

A. Howard Smith, A. M. Smith Co., Presque Isle, succeeds 
Mr. Morrell as president, with Kilton Andrews, Portland, as first 
vice president, and Richard Denico, Bangor, second vice president. 
Ralph E. Jordan, Lewiston, was re-elected secretary-treasurer. 

Regional officers of OPA and WPB discussed in detail current 
problems in lumber production and distribution, and answered a 
running fire of questions as to proper procedure in securing releases 
to permit delivery of needed lumber supplies at defense projects 
and for increasing the supply of labor in the woods and at the 
mills in an effort to maintain sawmill production, which has dropped 
off sharply since mid-year. 


Western Forestry & Conservation Conference 

The Western Forestry & Conservation Association closed the two 
days’ sessions of its 33rd annual conference at Portland, Ore., on 
Dec 3. by re-electing its officers: George F. Jewett, Potlatch For- 
ests, Spokane, president; Clyde S. Martin, Weyerhaeuser Timber 
Co., Tacoma, secretary, and Maj. C. S. Cowan, Washington Forest 
Fire Association, Seattle, treasurer. Vice presidents are: W. C. 
Lubrecht, Bonner, Mont.; George McLeod, San Francisco; S. G. 
Moon, Boise, Ida. W. C. Geddes, Craig Mountain Lbr. Co., Win- 
chester, Ida., was elected to the board of trustees. 

About 300 representatives of private, state and federal agencies 
engaged in forest and land operation, protection and conservation 
were present. 

Special tribute was paid to the memory of the late E. T. Allen, 
who for twenty-two years was forester of the organization, Presi- 
dent Jewett putting into words the appreciation of members. 

The program was largely an educational one, based on experi- 
ences and plans for meeting the conditions of the immediate future 
with especial attention to the situation developed because of war. 

Topics for discussion meriting especial interest, included: What 
the Army Expects from the Forest Protection Forces; The Lumber 
Industry in War; British Columbia and the War; A Forestry Pro- 
gram for Washington; Review of 1942 Forest Defense Planning 
and Performance; The States Must Lead in Forestry; Forest Fire 
Prevention and Forest Closures; Manpower; Fire Equipment; 
Slash Disposal. 

The slash burning discussion brought out much valuable inform- 
ation. 

Governor Langlie of Washington outlined a constructive plan for 
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forest management work in that state. He said: “We have five 
State boards dealing with forestry. There should be only one head 
—a non-political board which would have continuity. The board 
should include representatives that are elected officials who are 
charged with dealing with the forests.” 

John B. Woods, Jr., of the Oregon forester’s office, and H. Hill 
Jones, who has charge of forest fire protection work for the State 
of Washington, discussed the training of high school boys in forest 
protection work. Last year a large number of high school and 
college boys were used for protection work in the forests of Wash- 
ington and Oregon. Now with 18 and 19 year olds being called 
into the armed forces, it will be necessary to use 16 and 17 year olds. 

Purchasing equipment and caring for it was an important subject 
of discussion, particularly so when there is such a scarcity of critical 
materials that are necessary for forest fire fighting. 


New Hampshire Retailers Annual 


A well attended annual meeting of the New Hampshire Retail 
Lumbermen’s Association was held at Manchester, N. H., Dec. 3, 
when six new members were elected and the annual reports of 
President F. Alfred Janvrin, Treasurer Earle F. Boutwell and Sec- 
retary Maurice J. Tarr were presented and accepted. 

Officers for the ensuing year as chosen are: President, F. Alfred 
Janvrin of Hampton; vice president, Stephen M. Simonds of Lisbon; 
treasurer, Earle F. Boutwell, Concord, and secretary, Maurice J. 
Tarr of Exeter, Directors: Archer La Branche, Diamond Match Co., 
Rochester; Richard A. Huber, Tolles-Bickford Co., Nashua; N. P. 
Clough, Lebanon, and Harold Greatorex of Frank Prescott Co., 
Meredith. 

The guest speakers at the annual dinner held in the evening were 
Gov. Robert O. Blood, Don A. Campbell of Lebanon, Ky., former 
president of National Retail Lumber Dealers’ Association, now 
serving in Washington as chief of the Retail Lumber Distribution 
Division of War Production Board; Norman P. Mason, North 
Chelmsford, Mass., president of Northeastern Retail Lumbermen’s 
Association; Paul S. Collier, its secretary, and John Janvrin, 
Hampton, N. H., president of the New Hampshire association. 

Governor Blood paid a fine tribute to the lumbmermen of the 
State for the part they have thus far played in the war effort and 
expressed the belief that additional sacrifices and restrictions could 
be expected before final victory. Don Campbell made the principal 
address, in the course of which he urged his hearers to continue 
acuvely in business “despite government restrictions and red tape.” 
He felt that the lumber industry is performing patriotically and 
unselfishly in its effort to deliver its essential material when and 
where needed. He strongly advocated co-operation in the campaign 
initiated by American Lumberman to salvage used lumber. 


New York Lumber Salesmen Hold Open Meeting 

The Lumber Salesmen’s Association of New York, N. Y., held 
its regular monthly dinner meeting on Nov. 19. It was an enjoy- 
able and instructive meeting presided over by President Jim Hickok. 
Guests present at this open meeting included Walter Umla, presi- 
dent; S. Wiener, treasurer; Fred Ritter, secretary, and Herman 
Bayer, chairman of hardwood trade relations, rspectively, of the 
New York Lumber Trade Association. Charles B. Coates, guest 
speaker of the evening, who is associate editor of Factory Man- 
agement & Maintenance, used “The Industrial War Picture” as 
his theme, following which an open forum discussion developed 
some interesting highlights. Sid Darling, only honorary member 
of the salesmen’s organization, and secretary of National-American 
Wholesale Lumber Association, was present and added considerable 
during the open forum discussion. 


Northwest Regional Meeting of State Foresters 


The northwest regional meeting of the Association of State For- 
esters was held in Spokane Nov. 30 and Dec. 1. Perry H. Merrill, 
State forester of Connecticut and president of the National Associa- 
tion of State Foresters, presided at the meeting which was also 
attended by private foresters. 

A resolution was adopted asking the President not to sign the 
executive order which would put the government in the lumber 
business in competition with, and in entire control over, private 
industry, according to several speakers, and decrease not increase 
production for war purposes. 

The session approved the action of the nominating committee in 


(Continued on page 72) 
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W e’ve searched the books for a clever rime 


To clearly express what we have in mind, 


But nary a one can we find 


That quite equals the cheery, old-time 


Mercy 
{heistmas 


When the bells of Christmas ring this year, 
let us reflect that they symbolize one of 
the “Four Freedoms” for which we are 
fighting. Let us be of good cheer on the 
Great Day, that we may return to our 
tasks with renewed courage to push on to 


the final Victory. 


CROWELL LONG LEAF 
LUMBER COMPANY, INC. 


LONG LEAF, LA. 


Producers of 


Famous Calcasieu 
Long Leaf Pine 


Genuine, Dense, Original Growth 
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Pre-testing the 
waterproofness of a 
Navy PT-boat 


® Here are the reasons for the soaking, boiling, baking and 
other stringent tests to which representative samples of the 
entire Exterior-type Douglas Fir Plywood production are 
constantly subjected: 


(1) They prove far in advance of actual use . . . whether in 
ripsnorting Navy PT-boats, soldiers’ hutments or prefabri- 
cated houses for war industry workers . . . that this miracle 
wood will stand up under a// water and weather conditions. 
(2) These tests show possible ways of improving the per- 
formance of Exterior Plywood. 

And (3)—they form an important part of the Douglas Fir 
Plywood Association's all-over research program... 4 pro- 
gram designed to make the post- 
war Douglas Fir Plywood more 
useful to you than ever before. 


















TO HELP SPEED 


VICTORY 
the Douglas Fir 


So keep Douglas Fir Plywood in 
mind—even though you may not be 
able to buy it now. Douglas Fir 
Plywood Assn., Tacoma, Wash. 


Plywood Industry 
is devoting its en- 
tire capacity to 
war production. 
We know this pro- 
gram has your 
approval. 
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DOUGLAS tT) 


PLYWOOp 


Real 
MA limber 
DE LARGER the 


REMEMBER —there's a grade or type 
of Douglas Fir Plywood for every pur- 
pose. A genuine ponel bears one of 
these ‘‘grade trade-marks’: 


EXT-DFPA—waterproof type 
PLYWALL—wallboard grade 
PLYSCORD—sheathing grade 
PLYPANEL—cobinet grade 
PLYFORM—concrete form grade 


“A product of America’s eternally replenishing forests’’ 
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Pearls from .... 


Our Post Dos 


Pass the Ammunition 


Gentlemen : 

Here is the “correct” and most “authoritive” version of how 
come all that rumpus about who wrote, or who said, first time, 
that epic about “Pass the ammunition” and all that goes with it. 

Way back in the “Gay Nineties,” the famous mythical super- 
logger, Paul Bunyan, ran a big camp up in the North Woods of 
Northern Wisconsin, and in his crew he had a mythical super-cook 
by the name of “Sourdough Sam,” who thought it was about time 
to change the menu of the camp, many of the boys having a sweet 
tooth, so he ditched for the time being the conventional “Hard 
Tack,” and invented the Dough Nut, or Fried Cake. But to make 
them last, he gave them a steel coating, and they got so hard that 
the camp’s black-smith, “Big Ole,” had to punch out the holes on 
his giant-sized anvil. 

So, when the boys wanted dessert, they merely said, “Pass the 
Ammunition.” Smaller or less important camps used the name, 
“Sinkers,” for these armored dough-nuts. 

Louis A. Maier. 
Milwaukee, Wis. 


Salvage 


Dear Mr. Johnson: 

We wish to thank you very sincerely for the effort you put 
forth to give us such an excellent write-up in the American Lum- 
berman. We do appreciate it very much. It really covered the ground 
exactly as we hoped it would. 

The results are already very gratifying. I have at hand a letter 
which came in this morning from a firm at Midland, Michigan. 
They have edgings and shorts to offer and we intend to take the 
matter up with them immediately. The Goodwillie-Green Box Co., 
at Rockford, Illinois has made us a proposition on their salvage 
which seems to be very good at this time. 

The American Lumberman is to be very highly commended for 
having the courage and being willing to put forth the vast amount 
of effort necessary to promote and to carry on a program as large 
as the Lumber Salvage can be even if only a few cooperate. It is 
my personal opinion that once the operators realize the value of 
this campaign to themselves it will be carried on even after the 
lumber shortage is past as a means of closing one of the serious 
leakages which are a problem for the average and small operator. 

You may rest assured that we will be more than pleased to 
be of any further assistance to you that we can. We will keep you 
posted from time to time on any new developments that may arise. 

Again we wish to thank you for the courtesies extended to us 
by you and The American Lumberman. 

Glenn D. Murray. 
Murray Brothers, 
Dexter, Mich. 


Roses 
Dear Mr. Vance: 

The article which appeared in the November 14 issue of Amer- 
ican Lumberman featuring opportunities to lumber dealers in the 
sale of kitchen and bathroom cabinets, breakfast nooks, and so on, 
will not only be appreciated by our members but by all woodwork 
manufacturers. 

The splendid support your publication is giving to the retail deal- 
ers in bringing them constructive information on sales opportunities 
will in turn keep the dealer aware of the fact that he must carry 
on under all circumstances. 

Robert M. Bodkin. 
Ponderosa Pine Woodwork, 
Chicago, Ill. 


Dear Mr. Gavin: 

I have read twice your “Washington Calendar” which covers two 
pages of your issue of the 14th and I want to commend you for a 
splendid summary and analysis of the conditions originating in 

(Continued on page 76) 
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- « Reports from Lumber Markets 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 
Baltimore, Md.; Buffalo, N. Y.:; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.; 


Shreveport. La.: Memphis, Tenn.; New Or 


leans, La.; 


cksonville, Fia.; ton, Tex.; B: am, 


a 
Ala.; Kansas City, Mo.; St. Louis, Mo.: Minneapolis, — Portland, Ore.; Seattle, Wash.; Spo! e 
\fash.: Tacoma. Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


Reports from all important production 
centers reflect little if any gains in bringing 
lumber supplies into balance with the re- 
quirements of government schedules in con- 
nection with the war effort. In no section 
of the country does available man power 
bring logging and sawmill crews up to cur- 
rent needs in maintaining required produc- 
tion. The new War Man Power commission, 
headed by Paul V. McNutt, will tighten 
control over workers, transfer workers from 
nonessential into essential industries, ration 
labor, and control pirating and unnecessary 
turnover of workers. All this should work 
to the advantage of lumber. 

Loggers and other workers in certain areas 
of the western lumbering industry are being 
transferred to other localities where climate 
will permit lumber operations to continue 
throughout the winter. 

Shift of the workers was ordered by the 
War Manpower Commission, which de- 
clared it is of paramount importance to keep 
the loggers and otheme at work in which 
their special skills can be fully utilized for 
the war effort. 

The first movement of loggers was from 
the eastern side of the mountains in Oregon 
and Washington to the western slopes. Also 
men were moved from central California to 
northern California, Oregon and the North- 
west. 

Loggers with few incumbrances are said 
to have shown a willingness to make these 
moves, the shifting as yet not. being com- 
pulsory. For the short distances in Cali- 
fornia, men have paid their own transporta- 
tion costs. In some instances of greater dis- 
tance of travel, the mill operators have 
helped with travel expense. Steps have been 
taken in the direction of having the govern- 
ment extend aid in connection with this 
travel expense. 

If lumber production can be maintained in 
this way through the winter months there 
are surface indications that output will be 
brought into balance with reduced require- 
ments of the procurement office at Wash- 
ington by early Spring, say April or May, 
At the moment however the pressure to 
secure lumber as needed for the war effort 
leaves little for civilian uses. So closely is 
this outlet being guarded that when a permit 
is being granted under the new Canadian 
Export Permit Order No. 50, effective No- 
vember 9, it must not only be authorized by 
the proper Canadian official but must have 
the further endorsement of the procurement 
officials at Washington after checking 
through to the ultimate consumer to de- 
termine that the material is for war use. 
At a meeting of 300 manufacturers held in 
Boston with OPA experts last week a tenta- 
tive price for each item was presented for 
discussion and comment before the final draft 
of the new price order shall be issued. The 
producers argued pro and con as to the 
adequacy of each proposed price. In a gen- 


eral way the softwood list was fairly accept- 
able. At earlier conferences leading up to 
Order No. 219 covering Eastern pine, effec- 
tive Sept. 19, there had been objection by 
New York and Pennsylvania operators to 
joint classification with the New England 
pines on the ground that cost and qualities 
were higher in those states. New York and 
Pennsylvania pines were therefore not cov- 
ered by Order 219. There are still stands 
of old growth pine in those states with a 
high yield in the “select” grades but in all 
of the “common” grades—1 to 5—OPA finds 
no quality differences in the two regions 
and asserts that it is purely a matter of 
grades. In Order 219 covering Eastern 
white pine a 1x10 board that grades “C 
Select and Better” the FOB mill price is 
$87 and runs down through the grades to 
“No. 5 Common” priced at $29.50. OPA 
lumber executives assert that the FOB mill 
prices should be the same in all Eastern 
states. Proposed prices for Eastern hard- 
woods—including West Virginia, Pennsyl- 
vania, New York and New England—were 
presented and thoroughly discussed by the 
producers. One manufacturer insisted that 
his current sales of maple and birch at the 
March price level—for the FAS grade, were 
from $5 to $25 per thousand higher than the 
proposed “ceilings.” OPA Eastern lumber 
executive, Henry Eckstein, brought these 
open meeting discussions to a close when 
he appointed two committees of seven manu- 
facturers each to meet on the following day 
to consider the proposed “ceiling” prices for 
softwoods and hardwoods and report to OPA 
in Washington any and all recommended 
changes. The ceiling price order should be 
completed within two or three weeks. 
Memphis hardwood manufacturers have 
received assurance from Washington that no 
freeze order on hardwoods is planned at 
this time. Advices said however that the 
War Production Board requested manufac- 
turers to operate at least 48 hours a week 
and to apply to their local government em- 
ployment agencies for labor needed so that 
the government could keep a check on labor 


conditions. 


Eastern Market 


Order bookings at BOSTON and at other 
wholesale centers in New England des- 
tined for civilian consumption or for 
stock replacement at retail yards is near 
the zero level. Building permits in the 
68 larger cities and towns in Massachu- 
setts for the first ten months of 1942 
show a total estimated value of $38,211,- 
898 and compares with $72,820,837 in the 
corresponding period of 1941. 

Near HALSEY, N. C., the laying out of 
a big flying field is under way at an esti- 
mated cost of $20,000,000, which is ab- 
sorbing the production of mills in that 
area, while another installation not far 
away is absorbing a sum almost, if not 
quite, as large. This is causing the mili- 
tary authorities to send out trucks to 
pick up whatever suitable lumber is to 
be had and carrying it away without even 
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a chance for distributors on private ac- 
count to have a look in. The manufacture 
of boxes is on such a large scale that 
the supplies of low grade short leaf 
hardly suffice and common boards of 
other woods, among them gum and pop- 
lar, have been gathered in to meet the 
requirements. 

Cypress which, under normal condi- 
tions, was devoted to certain definite pur- 
poses, is being diverted more and more 
for uses quite alien to the previous 
sources of absorption, and the govern- 
ment, through one means or another, is 
figuring more and more prominently in 
the market. 

The producers of hardwoods, especially 
in the northern area, experienced a pau- 
city of buying for a time, have again 
entered upon a period of great urgency 
in the demand, with the quotations tend- 
ing up rather sharply. One of the causes 
of this activity has been a revival in the 
furniture manufacturing industry, which 
is now taking up large quantities of oak, 
poplar, chestnut and other stocks, and 
whose needs are expanded by those of 
the makers of office fixtures and coat 
room equipment. Producers report that 
it has become entirely a question of abil- 
ity to turn out lumber, with the disturbed 
labor situation one of the troublesome 
problems. 

During the past two weeks, there have 
been some rather large housing projects 
started up near NORFOLK, but these 
have to buy under government priority 
ratings. In the government demand, and 
the housing demand, attention is centered 
as usual on small dressed framing, air- 
dried roofers, sheathing, etc. This demand 
covers small buildings almost entirely, 
and houses for defense workers. Down 
this way, the naval authorities state that 
the housing facilities are not sufficient 
for the defense workers and more will 
have to be built. The box manufacturers 
have continued very busy and are buying 
all the good lumber suitable for boxing 
that they can buy. 

The BUFFALO wholesale hardwood 
yards report a steady demand for stock 
needed by plants with defense orders. 
Maple continues to be one of the scarcest 
woods. Some substitution is being per- 
mitted by buyers where lumber is badly 
needed. 

A great scarcity of western pines is 
reported in the Buffalo market. Little or 
no Idaho or sugar pine is now being ob- 
tained. Some select grades of Ponderosa 
pine are to be had where priorities are 
available. 

A good deal of red tape in obtaining 
northern pine from Canada is reported in 
the Buffalo market. Crating and box lum- 
ber are in unusually large demand. 


Southwest Market 


The dwindling supplies of lumber on 
hand at the mills have begun to reflect 
rather noticeably in the sales volume, ac- 
cording to reports issued by the Federal 
Reserve bank of KANSAS CITY. Reports 
to the bank from seven states in the 
tenth district showed that wholesale vol- 
ume in October was only 2 percent larger 
than a year ago, the smallest percentage 
gain in two years. For the first ten 
months of this year wholesale lumber 
sales were 34 percent larger than a year 
ago. 

The bank reported that retail volume in 
October jumped 37 percent over a year 
ago and sales were up 6 percent from 
the previous months. For the ten months 
ended October 31 sales were 22 percent 
larger than a year ago. The department 
of commerce reported that retail gains in 
Kansas amounted to 8 percent and that 
the increase in Nebraska was 38 percent. 
Colorado had a decline of 33 percent: 
Missouri, 7 percent and Oklahoma, 3 per- 
cent. 


North Central Market 


Urgent demand from civilian sources 
for northern pine continues, with orders 
accepted during the past fortnight hover- 
ing around the 1,300,000-feet a week fig- 
ure, according to MINNEAPOLBEB sources. 
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This is far below the volume of 


at a corresponding time and only about 
half that recorded for some_ previous 
weeks in 1942. Unfilled order files have 
increased, now totalling in the neighbor- 


hood of 12,000,000 feet, 
of keeping the figure as low as is con- 
sistent with production and stocks on 
hand. The big grain crops have caused a 


despite a policy 


heavy demand for lumber for the build- 
ing of storage places awaiting elevator 
room, now far inadequate. 


West Coast Market 


Lumber mill operators in and about 
TACOMA, WASH. report no sign of a 
letup in government and defense industry 
demands for virtually all types of mate- 
rial. Plywood plants are operating at 
capacity and there is no indication of a 
diminishing demand for this important 
construction material. 


last year 
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Southern Market 

The Southern pine supply 
MINGHAM if anything is tighter 
éver. Dimension stuff can be obtained 
provided the buyer takes it wereen but 
boards are next to impossible to obtain. 
Bigger and better lettings seems to be 
the rule with government procurement 
avencies. Railroads are taking all they 
can get, especially in heavy timbers, and 
box manufacturers were never more ac- 
tive, taking not only pine, but gum, pop- 
lar, ete. Overseas shipments from Gulf 
ports have increased 50 percent in the 
last month. 

Southern pine 


BIR- 
than 


around 


is still taken almost en- 
tirely by war demand, BIRMINGHAM 
reports, about 97 percent of it going to 
the government or to war plants. More 
and more lumber is going into packing 
cases. Ordnance plants are big takers. 
tailroads are buying all they can get. 












































T THE earliest possible moment, 


Mr. Dealer, begin to replenish 


your stocks with the Wonder- 
Working Lumber of Tomorrow—END-LOKT. Your custom- 
ers will appreciate the 12 money-saving, extra-strength advan- 


tages which it brings to them. 


End-Lokt Lumber not only interlocks at the sides, but also 
at the ends for a smooth, continuous surface. This all-around 
interlocking gives a new strength to floors, sub-floors, wall and 
deck surfaces. End-Lokt joints falling between stud, joist or 
rafter bearing are practically as strong as if the piece fully 
spanned the stud or joist bearing points. 

The cutting, handling and nailing costs saved by End-Lokt 
lumber bring the extra strength of all diagonal sheathing to 
your customers at little or no extra cost. 


FREE—a jumbo enlargement of this advertisement 
will be sent free on request to display in your salesroom. 


EXCHANGE SAWMILLS SALES Co. . 





1111 R.A. LONG BUILDING 


KANSAS CITY, MISSOURI (6 
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The pine market at MEMPHIS continues 
in its stalemate with prices blocked at 
ceiling levels. 

Prices of oak lumber have firmed under 
the stimulus of government buying and 
this has caused an increase in the price 
of flooring oak. While sales declined last 
week because there were no government 
lettings, an awarding this week (at 
Memphis) is expected to boost sales fig- 
ures. Millions of feet of hardwoods are 
yoing into war requirements and the ex- 
pectation is that this amount will be 
increased as the weeks go by. 

Oak flooring has suffered a tremendous 
buying let down, despite the government 
purchase of sizeable quantities of Victory 
Grade for army camps and other uses. 
Prices have softened slightly. Production 
is slightly more than one-third of normal 
but this is about the equivalent of orders. 


Many flooring mills have turned. their 
productive capacity to the making of di- 
mension lumber for cots, cabinets and 
other essentials required by the yovern- 
ment. 
Pi 

ines 

Northern pine mills in the head of the 
lakes region have hit a seasonal low in 


production, cutting only little more than 
300,000 feet a week. This figure compares 
favorably with that of last year at a 
corresponding time, when even less was 
manufactured, according to Northern 
Pine Manufacturers’ figures in MINNE- 
APOLIS, but is far below that of the last 
week in October, when 2,400,000 feet were 


eut. The total production to date for 
1942 stands at about 100,500,000 feet as 
compared with less than 100,000,000 feet 


at this time in 1941. Shipments are below 
last year’s figure, at about 100,000,000 feet 
as compared with last year’s 115,700,000 
up to this date. Gross stocks are far be- 


low those of last year at this time, the 
figure for 1942 being 59,000,000 feet as 
compared with 75,000,000 feet for 1941. 


With stocks at SHREVEPORT, LA.,, 
lower than at any other time in the his- 
tory of the yellow pine industry, the new 
year is approaching with the lumbermen 
realizing that they will be hard pressed 
to fill many orders in 1943. 

Reports reaching mills in this territory 
state that the federal government, for 
war and defense purposes, will probably 
require about ten percent less lumber 
than it required in 1942, but in 1942 the 
requirement was not met. It was not met 
by at least six percent, perhaps more. 

As explained by one_ representative 


sales manager, the government has an- 
nounced it will need 34 billion feet in 
1943, compared with its requirements of 


38 billion feet in 1942 but it was unable 
to obtain that much, only around 31 to 
32 billion feet being manufactured... Much 
of the stock required for next year is for 
replacements and smaller projects. 


West Coast Woods 


Official figures covering logging produc- 
tion in BRITISH COLUMBIA during the 
month of September showed such a heavy 


decline that they have proven startling 
even to logging operators. The figures 
showed a drop in the 30 day period of 


66,000,000 feet of lumber, compared with 
September 1941. It is claimed that this 
difference represents an equivalent of the 
combined monthly production of 15 fair 
sized mills. The total production in Sep- 
tember in the lower coastal area of Brit- 
ish Columbia was 181,201,030 board feet, 
compared with 247,460,971 board feet in 
September of the previous year. 

A shortage of logs is the biggest cur- 
rent problem confronting lumber’ mill 
operators in TACOMA, WASH., and other 
Pacific Northwest lumbering centers. Al- 
though Tacoma mills so far have been 
able to avoid suspensions, the situation 
there is grave and curtailment of produc- 
tion may be necessary unless some relief 
is available. In several other’ Pacific 


Northwest lumber centers, notably Olym- 
already 


pia and Hoquiam, log shortages 
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DENKMANN LUMBER COMPANY 


Amemcanfimmberman 


sat 


(hnistnas Greetings 


to Customers and Friends 





Southern Hardwoods 
Southern Pine 


(All stock completely machined 


Furniture Dimension “ara vccdy tor acce mbly) 


(Largely material for boxes, crates 
and similar containers) 


Pine Dimension 


Denkmann Lumber Company also owns and operates a wood creosote plant 
at Canton, treating piling, poles, timbers, etc. 





Canton, Mississippi 
Annual Lumber Capacity: 100,000,000 Feet 
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, Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 
. Dimension Boards 
Kiln-Dried Finish 
Siding . . Railroad and 
Car Material 


: Material from both mills 


Plank 
Flooring 
Ceiling . 


Grade-Marked if desired. 


Address inquiries to Box 139, 
Montgomery. Alabama 





Shepherd Brothers 
Company 


WHOLESALERS 


Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 
and Mixed Cars. 


General Offices: Shepherd Blidg., 
Montgomery, Alabama. 


Branch Office: 815 Fisher Bldg.. 
Detroit, Mich. 


Distributing Yard, Jacksonville, Fla. 
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Greetings 


from Pine Plume 





Complete Planing Mill 
facilities. Modern Fan- 
type Cross-Circulating 


Dry Kilns. 








as we complete our 
43rd year of service to 
lumber buyers. 


Air-Dried or Kiln-Dried 
Pine 
Hardwood 
and Cypress 
Oak Flooring 
Specializing in 
Kiln-Dried Poplar 








Bell Building, 
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Pine Plume Lumber Company 


Montgomery, Ala. 


Established 1899 
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FERGUSON 


Sends You 


GREETINGS 


The Best of good wishes at Christ- 
mas time—and may 1943 bring all 
of us some relaxation in lumber re- 
strictions. We will welcome the time 
when we can once again serve our 
regular customers with the same 
courteous service and dependable 
values as always. 


W. T. Ferguson Lumber Co. 
St. Louis, Mo. 
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have forced shutdowns of large plywood 
plants. In Hoaquim, the plant resumed 
operations after being down four days. 


Company officials, who said the plant (the 
Harbor Plywood Corporation) is engaged 
exclusively on war contracts, said they 
hoped to continue uninterrupted produc- 
tion despite the log scarcity. Grays Har- 
bor operators are hopeful that some of 
their problems can be straightened out at 
a conference to be held with War Produc- 
tion Board experts. 

Supplies of fir lumber continue difficult 
to get in the SEATTLE area. No. 3 low 
grade common in all sizes can be pur- 
chased by the yards. Mills are not accu- 
mulating upper grades. Pine can be had 
in No. 2, 3, 4, common boards and shiplap 
and drop siding. Fir and pine mills have 
heavy order files and this being close to 
the end of the year they are not inclined 
to accept much more business. Shingle 
mills continue to be badly oversold; in 
fact it is difficult to buy any shingles 
and this situation will continue until after 
January list. 


Other Woods 


Production of northern white cedar still 
hovers dangerously near the zero mark, 
with no definite promise of an upturn in 
the near future, although some manufac- 
turers profess to discern some hopeful 
signs, according to MINNEAPOLIS 
sources. With the north woods cedar 
swamps frozen over, logging conditions 
are all that could be asked, but labor and 
transportation difficulties have yet to be 
straightened out before any great volume 
of cedar poles and posts can be produced. 


There have been fewer inquiries during 
the past two weeks but this is ascribed 
to potential buyers’ knowledge that no 


stock is available. 


Millwork 


Such MISSISSIPPI VALLEY sash and 
door factories as are employed on govern- 
ment work are still running at or nea 
capacity, but there has been no increase 
in civilian demand, which approaches an 
all-time low. Manufacturers without gov- 
ernment orders are still awaiting the re- 
sults of a nation-wide survey designed to 
bring about more equitable distribution 
of contracts. 


Northern Norway Pine Price 
Ceiling Clarified 


An official interpretation signed by Peter 
A. Stone recently received by a Michigan 
lumber manufacturer clarified a peculiarity 
regarding the maximum price of Norway 


Pine which comes under Maximum Price 
Regulation No. 222 regarding Northern 
softwoods. 


In Appendix B of that regulation para- 
graph (j) (2) gives directions for the com- 
putation of Norway pine prices based upon 
white pine prices listed elsewhere in the act. 
In that same section paragraph (m) (1) 
is a table showing prices for “Mixed Nor- 
way Pine and Eastern Spruce No. 1 Com. 
(Rough).” Among the notes following this 
table is one (the third) giving directions 
on how to price a shipment of “All Norway 
Pine” based on this mixed shipment table. 

This would mean that if the price of a 
shipment of Norway pine was computed by 
the first method the seller would receive 
$66.50 per M for 2x6 No. 1 Com. boards 
in eight to 16 foot lengths, while if it were 
computed by the second method he would 
only receive $40.50 per M for the same ma- 
terial. Mr. Stone’s interpretation indicated 
that the first method mentioned here (i.e. 
the method based upon the prices listed for 
white pine in paragraph (j) (2)) which 
allows the higher price, is the official ceiling 
price for Norway pine, and the latter method 
is not intended to be used in pricing Nor- 
way pine alone. 
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A Sharp Ax For A Big Job 
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“This is the toughest job | ever tackled” says PAUL BUNYAN 
‘Logging off North Dakota in one Winter wasn't even a warm-up 


for this one." First we've got a War to win. That means all-out production. At the same time 
we must conserve and protect the forest growth and we must eliminate waste of materials, equipment and 
labor. IF WE'RE GOING TO WIN WE'VE GOT TO WORK. THE SHOW MUST GO ON. 


\ 
MEMBER WESTERN PINE ASSOCIATION i wae MEMBER WOOD FOR VENETIANS ASSOCIATION 











“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS” 


THE RED RIVER LUMBER COMPANY 


MILL, FACTORIES, GENERAL SALES : SALES orrices 
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Merry Christmas 


from 


PATRICK 


Lumber Company 


For 27 Years 
Producers and Shippers 
LUMBER and PILING 


Car and Cargo Wholesale Only 


Otfice: Terminal Sales Building, PORTLAND, ORE. 
Warehouse: 612 S. E. Clay St. Teletypewriter PD 54 
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We Pause 


this Christmas 1942, to remem- 
ber our friends, new and old, 
who have favored us with their 


With 


cerity, we wish all of you a 


patronage. deep _ sin- 
Christmas of Joy and a New 
Year of Happiness and _ Pros- 
perity. As we enter our 58th 
year, we pledge ourselves anew 
to maintain the same high qual- 
ity and dependable service as 


in the past. 


CHAPMAN & DEWEY 
LUMBER COMPANY 


Memphis, Tennessee 


Oak Flooring, 
Box Shooks, Cypress Piling 


Hardwood Lumber, 








Western Pines 

Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period Nov. 23 to 28, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 

ILLINOIS 


PONDEROSA PINE 
Selects S2 or 4S— 


1x8 5/4 RW 6/4 RW 
C Select RL...$81.50 ae ered 
D Select RL... 67.96 


Commons, S82 or 4S— No.2 No. 3 
Se gh eS eee a Ee $45.50 

IDAHO WHITE PINE 

Commons, S2 





Colonial Sterling Standard 
No. 1 No. 2 No. 3 
ix 8 RL $57.00 
— ‘H- DOUG L AS FIR 
1 Dimension— 
ym 16’ 
PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 





a es $81.50 $85.51 $85.25 
Oe PR Ore 68.50 72.25 72.92 
Commons, S2 or 4S— yo, 2 No. 3 
Pee A oheld wees tie alee sites $47.50 
(i 7 Oa eee ae 47.50 
IDAHO WHITE PINE 
Selects, S2 or 4S— 1x8 6/4 RW 
Quality €D) Ri.....6.. $88.25 
Commons, S2 or 4S 
Colo- Ster- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
tk Se ere bwait $59.00 $50.00 
bis i) ae eee 64.50 50.00 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 


Dec. 5: 
First 
$86.34 


Third 
$66.85 


Second 
$81.35 





Western Pine Summary 


The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended Nov. 28: 

Report of an Average of 90 Mills: 
Nov. 28,1942 Nov. 29, 1941 
59,646,000 68,727,000 


67,376,000 80,380,000 
70,001,000 75,825,000 


Production ..... 
Shipments ...... 
Orders received... 
Report of 90 Identical Mills: 
Nov. 28,1942 Nov. 29, 1941 
Unfilled orders.. ooeeaey 000 244,437,000 
Gross stocks.... 909,523,000 1,209,077,000 
Report of 95 Identical Mills: 
--Total for Year to Date— 
1942 1941 


Production .....3,479,901,000 3,473,300,000 
Shipments ......3,900,033,000 3,769,539,000 
OPGOPS oc cccucssrd0th,CLa,o00 &, ote 152,000 





Southern Pine Statistics 

Following is a summary of reports from 
southern pine mills for the week ended 
Nov. 28: 

Number of mills, 95; Units+, 80 
Three-year average production* 25,171,000 
Meteal proGuction «......ccccves 20,382,000 
RE errr eee 22,067,000 
ee, ee 20,112,000 

Number of mills, 95 

On Novy. 28, 1942 
ee ae re. 122,499,000 
aan alee ace ea 47,877,000 


*Oct. 31, 1938, to Nov. 1, 1941. 
Unit is 316, 000 feet of “dg. -year average” 
production. 


Unfilled orders 
Unsold stocks 


Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made dur- 
ing the week ended Dec. 2: 


3 aarp Red Gum Ash 
No. 1 & Sel.— 

fe - 1 100.50 Set gece 33.50 
oe Se 103.00 No. 2 Com.— 
~ 1 & Sel.— orn 26.50 

a 51.00 , 
6-4 63.50 | pag— Beech 
on See 65.00 Ee . 43.00 
Quartered Sap Gum ee 18.00 
FAS— sq | No. 1 & Sel.— 
4-4 . 60.50 | 4-4 .... 33.00 
5-4 .... 65.50 | 5-4... 38.00 
S-4 wa 70.50 No. 2 Com.— : 
10-4... 75.50 | gg % : 23.00 
No. 1 & Sel.— 5.8 am 24.00 
4-4 aa 16.50 wie = 
5-4 _ 53.50 Elm 
6-4 ....54.00@54.50 | FAS— P 
8-4 ....55.00@55.50 | 474 +o 43.50 
10-4 ... 61.50 | No.1&Sel.— 

Plain Sap Gum oe 33.50 

FAS— No. 2 Com.— 
‘2 - 56.50 a ee 26.50 
5-4 2... 60.00@60.50 Cottonwood 
No. 1 & Sel.— FAS— 
4-4 .... 42.50 . ere 44.00 
5-4 -47.00@ 47.50 S=8 ones 46.00 
No. 2 Com.— No. 1 & Sel.— 
4-4 26.50 38.00 

Quarterea Black eee 39.00 

Gum No. 2 Com.-— 
FAS— SS are 29.00 
8-4 62.50 ae 31.50 
No. 1 & Sel.— Willow 
S-4 52.50 No. 1 & Sel.— 

Plain Black Gum S<4 awe 43.50 
FAS— Magnolia 
4-4 50.00 No. 1 & Sel.— 

Plain Tupelo a ee 47.50 

A No. 2 Com.— 
oe 50.00 5-4 ae 36.00 
a ere 52.00 6-4 . 36.00 @ 36.50 
No. 1 & Sel.— 8-4 oe 7.50 
4-4 40.00 Pecan 
5-4 42.00 FAS— 

Plain “White Oak SS eer 55.00 
FAS— 5-4 57.00 
4- ; gates 75.50 8-4 65.00 
6- ackitile 100,50 No. 1 &s Sel _- 

No. 1 & Sel.— 4-4 36.00 

are 42.50 5-4 38.00 

a Oe 50.50 8-4 43.00 

No. 2 Com.— No. 2 ‘Com. _ 

4-4 32.00 i. rere 23.00 
Plain Red Oak ee 32.00 

— Cypress 

5-4 ; 70.50 FAS— 

No. 1 & Sel.— 4-4 ....70.75@77.00 

ey Pee 38.50 6-4 88.25 

” are 45.50 8-4 105.00 
No. 2 Com.— Selects— 

4-4 32.00 4-4 ..55.25@ 60.00 
Sound ‘Wormy— ee 0 «3 63.25 
i 34.00 SS ae 75.00 








Oak Flooring 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
as points of origin: : 

x24” 1x1" . bay 
Clr. qtd. wht..$90.00 $72 $70.00 $67 
Clr. qtd. red.. 80.00 Gé:00 68. :00 $200 


Sel. qtd. wht.. 73.00 61.00 53.00 51.00 
Sel. qtd. red.. 73.00 62.00 53.00 52.00 
Clr. pln. wht.. 74.00 61.00 57.00 46.00 
Clr. pin. red.. 74.00 61.00 57.00 47.00 
Sel. pln. wht.. 70.00 58.00 46.00 43.00 
Sel. pln. red.. 71.00 59.00 46.00 43.00 
No.1 com. wht. 66.00 51.00 42.00 41.00 
No. 1 com. red 66.00 52.00 42.00 41.00 


No. 2 com.... 54.00 42.00 35.00 32.00 


%x2” %x1%” tn x2” 
Cir. o68. wht.....« $80.00 $76.00 Re 
Cit, GlG, BOR csesce 75.00 72.00 
Sel. até. Wrt.....- 66.00 64.00 a 
Sel. atd. red......+ 66.00 64.00 vaieid 
Cw. Bi. WHE. ccc 67.00 64.00 66.00 
Clr. Pi. FOG... c<e% 67.00 64.00 66.00 
BOL. Mi. Wl... cces 62.00 59.00 61.00 
Sel. Die. FOG... <.005. 62.00 59.00 61.00 
No. 1 com. wht.... 59.00 56.00 54.00 
No. 1 com. red...... 59.00 56.00 54.00 
a teed ane 37.00 


42.00 

New York delivered prices may be ‘ob- 
tained by adding to the following differ- 
entials figured on Johnson City origin: 
For }#-inch stock, $8; for %-inch, $4; for 
%- and },-inch, 

Chicago delivered prices may be ob- 
pacnee by adding to the above the follow- 

— differentials figured on Memphis 

gin: For }#-inch stock, $6; for %- cieek, 
$3: for %- and *-inch, $3.50. 
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Christmas Wishes 
from DEWEESE 


Producers of Original Growth 


YELLOW PINE 


Grade-Marked 


45 Years of Service 
to the Trade 


A. DEWEESE LUMBER CO. 


PHILADELPHIA, MISSISSIPPI 











Fire Chief Brick 


SOOT DESTROYER 


Act now for winter profits; Many 
other lumber dealers are handling 
Fire Chief (Brick Form) Soot De- 
stroyer with excellent results. All 
your customer has to do is throw a 
brick on the fire. No fuss, no muss, 
no work. Safe. No chimney fires. 


Up to 50% Margin 


Repeat seller. Fast turnover. Some- 
thing every lumber dealer should 
sell. The house warms up fast after 
using Fire Chief. For coal or oil 
burning heaters with direct chimney 
connection—for furnace, fireplace or 
flues. 


Try It—See for Yourself 
Begin immediately to get Fire Chief 
profits. Send today for information. 
(Enclose 25c for sample.) Sell to 
home owners, stores, offices, schools, 
industrial plants in dozen lots, 


Pittsburgh Soot Destroyer Co. 








739 Gulf Building Pittsburgh, Pa. 
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New Research Director 


Charles M. Hines, president of Edward 
Hines Lumber Co., Chicago, has announced 
the appointment of Leo Kraemer as director 
of research in charge of all forest utilization, 
experimental and re- 
search activities of 
the company. 

The Edward Hines 
Lumber Co. operates 
one of the largest 
sustained yield, per- 
petual logging and 
lumber manufactur- 
ing projects in the 
United States in con- 
junction with the 
U.S. Forest Service, 
and is employing its 
great facilities in 
bringing about the 
successful _ prosecu- 
tion of the war. “In consolidating all our 
scientific studies under the direction of Leo 
Kraemer,” said Mr. Hines, “we will 
strengthen our war effort. And to the post- 
war world, Edward Hines Lumber Co. will 
bring better homes and better living as the 
result of greater utilization of new forest 
products and new uses for lumber.” 

Mr. Kraemer has devoted the greater part 
of his life to lumber and forest products re- 
search. In 1919, after ten years in the con- 
struction field, he joined the engineering staff 
of the National Lumber Manufacturers’ As- 
sociation. In 1925, he was appointed chief 
engineer for the Southern Pine Association. 
In 1929 he became chief engineer for the 
lumber trade of Chicago, where he was head 
of the Chicago Lumber Institute. His out- 
standing contributions to lumber research 
and marketing have gained for him a na- 
tional reputation as an analyst in wood util- 
ization. 


Leo Kraemer 


Plans West Coast Trip 


Henry A. C. Hellyer, consulting engineer 
and director of the yard planning depart- 
ment of the Northeastern Retail Lumber- 
men’s Association, is contemplating a trip 
to the Pacific Coast the first of January. 
Mr. Hellyer expects to remain on the Pa- 
cific Coast for a couple of months, plan- 
ning stops in Chicago, Denver, Salt Lake 
City, Los Angeles, San Francisco, Sacra- 
mento, and Omaha, where he will discuss 
yard planning and other subjects with in- 
terested people. During the past year Mr. 
Hellyer has been very active in war work, 
having most recently surveyed the site of 
the army base camp at Orangeburg, N. Y. 


Farm Logging Schools 


Three farm logging schools, each one day 
in length, were held during the week of 
Dec. 1 under direction of Fred B. Trenk, 
extension forester at the University of Wis- 
consin, Madison, Wis. The one-day schools, 
held on farms in different counties, featured 
demonstrations in felling trees that are diffi- 
cult to notch without splitting the first log; 
log grading for the veneer, sawlog, and piling 
markets; log scaling; cross cut saw filing; 
and general instructions on woods safety and 


the selection and care of farm logging equip- 
ment. 












AY \bS | Aa ay Fe, Lyd) 
Nationally Advertised 
Aromatic Red Cedar 

CLOSET LINING 

LUMBER 








Packaged 
and Sealed 


GUARANTEED 


PRODUCT OF 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 











GREGG 
Sectional Kitchen Cabinets 


Factory assembly eliminates all but 
minimum of labor for installation. 
Sturdily constructed of toxic-treated 
pine (without counter, splash board, 
finishing end and hardware.) 

N Wall Cabinet 2-6 ¥F. 0. B. 

E-B Drawer Case 2-8 $11.82 Washua 

Individually packaged. Total weight 91 Ibs. 
Sold only through recognized dealers. 
To avoid credit delay, send check 
less 2%. 


Catalog on Request 


GREGG & SON 


quueeNASHUA - NEW HAMPSHIRE 








DEMAND THIS STICKER 
ON THE SASH YOU BUY 


LE 


42M GA 


“asl 


Your Assurance 
of a Better Window 


The ARMSTRONG Company 





DETROIT DALLAS 


CHICAGO 














SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
| US! AIR MAIL ONE DAY EACH WAY! 











WHITE PINE ponderosa 


Al California White 
so and Sugar Pine 


Fir Wallboar Wort Coane Products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 
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” DIMENSIO 














Direct Importers of 


BALSA WOOD 


ROSEWOOD 


STOCKS IN PORT FOR PROMPT SHIPMENT 


| F.C. LUTHI& CO., ,212 Batter Bia 


“7 NEW ORLEANS, 











LOOSE LEAF TALLY BOOKS 


TALLY SHEETS with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Car Movers Hammer Stamps 
Crayon Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 
Pickaroons Gauges Load Binders 


Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 
Car Lumber Rollers Sectional Board Rules 
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In Active Service 


Theodore S. Walker, manager Red 
River Lumber Co., Westwood, Calif., 
joined the United States Navy Nov. 16. 
Mr. Walker, who receives the navy com- 
mission of lieutenant and will be assigned 
to the naval aviation corps as an engineer, 
is a former flyer and aviation enthusiast 
of many years standing. He is a trained 
engineer and has had years of experience 
in the designing and operating of machin- 
ery in connection with the large logging 
and lumber manufacturing business of the 
Red River Lumber Co., which is the 
largest owner of Ponderosa and Cali- 
fornia sugar pine timber in California and 
one of the principal producers of those 
species in the United States. Lieut. Walker 
left Portland, Ore., by plane on Nov. 17 
to attend a conference of company offi- 
cials for the purpose of making arrange- 
ments regarding the management of Red 
River’s operations during his absence in 
active service. 

Truman W. Collins, Portland, Ore., 
prominent lumberman and timber operator 
of the West Coast region, is in the service 
of the United States Navy with the rank 
of lieutenant attached to the navy air 
corps and at present is stationed at Seattle, 
Wash. Mr. Collins is treasurer of the 
Western Pine Association, which position 
he has held for several years. He is presi- 
dent of the Grand Ronde Pine Co., Pon- 
dosa, Ore., and of the Lakeview Logging 
Co., Lakeview, Ore. He is also heavily 
interested in timber and logging opera- 
tions in California and pulp production in 
Oregon. He is former president of the 
Pacific Logging Congress and for vears 
has been active in all producing branches 
of the forest products industry. 


George W. Dakin, head of the Chandler 
Lumber Co., Conway, N. H., has been 
commissioned a _ Lieutenant-Commander in 
the U. S. Navy and is now stationed in 
Washington. 


Bruce B. Darling, 20 year old son of 
Sid L. Darling, secretary-manager of Na- 
tional-American Wholesale Lumber As- 
sociation, New York, has been commis- 
sioned a 2nd lieutenant in the army. His 
father served in World War I and worked 
his way up to a captaincy before return- 
ing to civilian life after the Armistice. 

Ronald Harnew, Brush Industrial Lum- 
ber Co., Los Angeles, Calif., has enlisted 
in the United States Coast Guard. 

W. Jj. Trosclair, who for a score of 
years has traveled the Southern States 
for outstanding machinery lines, has en- 
tered the services of his country, to per- 
form services of a technical character and 
of a confidential nature. For twenty years, 
Mr. Trosclair has conducted the wood- 
working machinery business in associa- 
tion with Murray-Baker-Fredric, Inc., New 
Orleans, La., handling prominent lines, 
notably Whitney, Root, Mereen-Johnson, 
Hermance, Vonnegut, Diehl, Tannewitz, 
Hackett, Bell, Porter, and Taylor. 








Major Ormie C. Lance, secretary of the 
Northwestern Lumbermen’s Association, 
Minneapolis, Minn., has been ordered into 
active military service in the Army Air 
Corps, and is at Lowry Field, Colorado, 
on leave of absence from the association. 
Major Lance enlisted as a private during 
World War I and rapidly won promo- 





Richard Volkert and 
Major O. C. Lance 


tions, until he was made a captain of in- 
fantry the day before the Armistice was 
signed. He had been ordered to overseas 
duty on Nov. 9, but the orders were re- 
voked the next day. He was honorably 
discharged from the Army on April 1, 
1919, and was commissioned as captain of 
infantry, Officers’ Reserve Corps, in Sep- 
tember, 1919. Later he was promoted and 
commissioned a major, which commission 
he has continuously kept intact until the 
present time. He entered the employ of 
the Northwestern Lumbermen’s Associa- 
tion as a clerk in the early nineteen 
twenties. During Major Lance’s absence 
from association activities, Assistant Sec- 
retary Richard Volkert will administer the 
affairs of the association under the im- 
mediate supervision of the executive com- 
mittee. Dick Volkert, who has worked 
with Major Lance for many years, is well 
qualified to meet his duties as acting sec- 
retary of this important association. 


Joseph W. Tardy, Jr., formerly with E. 
K. Wood Lumber Co.’s Hollywood, Calif., 
branch, has received his lieutenant’s com- 
mission and is serving as an instructor at 
the Ajo, Ariz., army air’ corps base. 
He is a son of Joseph W. Tardy, of E. J. 
Stanton & Son Co., Los Angeles. 


Walter W. Kellogg is now a Lieutenant 
Commander in the United States Naval 
Reserve, having just been commissioned. 
Some two or three months ago, Comman- 
der Kellogg laid aside his business activi- 
ties as head of the Kellogg Lumber Co., 
Monroe, La., to serve the navy in lumber 
procurement as a civilian. He is now sta- 
tioned in Memphis, Tenn., in the office 
of the deputy co-ordinator for hardwood 
lumber, where one of his assistants is 
Lieut. James R. May, formerly sales man- 
ager of the Shannon Bros. Lumber Co., 
Memphis. 

R. N. “Bob” Aylin, advertising man- 
ager of the Gulf Coast Lumberman 
Houston, Tex., has joined the armed 
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WIintTOn QUALITY 


THE SAME VESTERDAY - TODAY - TOMORROW 








IDAHO WHITE PINE: Idaho White Pine 


Winton Lumber Co., e 
Winton Lum Ponderosa Pine 

CALIFORNIA SUGAR PINE ° 4 e 
and PONDEROSA PINE: California Sugar Pine 
Soa es Co. 

artell, California 4 
WESTERN WHITE SPRUCE: Northern Pine 
The Pas Lumber Co., Ltd.. 


The Pas, Manitoba and Western White Spruce 


Reserve. Sask. 


PONDEROSA PINE 
Somers Lumber il Douglas ete 


Somers, Mont. 


Craig Mountain Lumber Co., 
Winchester, Idaho Western Hemlock 


Red Cedar Shingles 











Winton Lumber Sales Company, Foshay Tower, Minneapolis, Minn. 





... GOOD LUMBER FOR s4 YEARS... 




















YOU NEED SUPER-SPEED 


for your glazing today 


_ SUPER - SPEED 
PERMA GLAZE 


The new glazing com- 
pound for better, speed- 


ier glazing productions 


Super-Speed Perma Glaze 
is the newest glazing com- 
pound designed for produc- 
tion line and job site glaz- 
| ing. It assures high qual- 

ity installation. It’s uniform 
in consistency and quality 
because it is Laboratory 
Controlled. It’s quick-ap- 
plying, fast setting and non- 


Merry 
Christmas 


Our second Christmas at war. 








Many of you have sons or ae : a cracking .. . definitely time 
daughters away from home saving. It provides better 

—in the service. The best adhesion and minimum shrinkage for a permanent glazing job. 
Christmas wish we can send Investigate this new glazing compound oar Write us for a 
you is for an early victory FREE sample, information and a Putty Selector guide. No 











and the return of your loved 

ones—safe and sound. i obligation. 

ties, We're looking forward THE BIDDLE 

ties. We’re looking elves H ‘aer 
PINE to the time when we may 


May we also thank you, one 
again resume our former AMERICA’S LARGEST EXCLUSIVE 


and all, for ur patience 
the 
andards of service. 


ANACONDA COPPER MINING CO 


Anaconda been anabie to fill your or- 


Pilly Maker 


612 S. MAIN ST., ST. LOUIS, MO. 


when we ve 
BONNER. MONTANA. 
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HUTHER BROS. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 






SUPER- 
QUALITY 
SAWS 
> Favorites for over 53 
re years. Today, write for 


catalog of complete 
Huther line. 


Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 








LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 
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no by E. Webster Lumber Co. 


Kansas City, Mo. 








See the original 


“Ramparts We Watch’ 


In these days of awakened patrio- 
tism, it does us all good to visit 
historic American shrines. Balti- 

more, the Home of the Star- 
Spangled Banner, breathes the 
spirit of one of the 13 original 
Colonies. Come to Baltimore! Ap- 
preciate the comforts and blessings 
of modern America in this great 


hotel during your pilgrimage. 
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forces, having been commissioned as an 
ensign in the United States Coast Guard. 


Earl M. McGowin, vice president of W. 
lr. Smith Lumber Co., Chapman, Ala., and 
president of the Southern Pine Associa- 
tion, has been commissioned a lieutenant 
in the United States Navy and reported 
for duty to the chief of the Bureau of 
Ships in Washington, on Nov. 22. Hav- 
ing previously served as a dollar-a-year 
man in Washington and on various gov- 
ernmental and industry committees per- 
taining to the procurement of lumber, it is 
believed that Lieut. McGowin will be as- 
signed to service in connection with lum- 
ber supply for the navy, rather than in 
active combat service for which he orig- 
inally offered his services. 


William Price, formerly a Tacoma, 
Wash., executive for the Weyerhaeuser 
Timber Co., is now Major William Price 
and is stationed in Washington, D. C., 
where he is specializing in technical prob- 
lems. 


Personal Items 


Lieut. Albert F. Dykes, son of Andrew 
H. (Andy) Dykes of the Dykes Lumber 
Co., New York, was recently united in 
marriage with Miss Elisabeth T. Gart- 
land. 


Mississippi Retail Lumber Dealers’ As- 
sociation has moved its offices in Jackson, 
Miss., from the Lamar Building to the 
Deposit Guaranty Bank & Trust Building; 
J. K. Morrison is executive secretary of 
the association. 


James C. West, president of J. C. 
West Lumber Co. 
and J. C. West 
Lumber Service 
Corp., a statistical 
organization, both 
of Cincinnati, 
Ohio, has been 
appointed log and 
lumber specialist 
for the War Pro- 
duction Board in 
Cincinnati, with 
offices in room 
720, Union Trust 
Building. Heisa 
former president 
of the Cincin- 
nati Lumbermen’s 
Club and served 
as a lumber expert with the Bureau of 
\ircraft Production in World War I. 


William Yardley, his son, W. A. Yard- 
ley, and Harry L. Rickard have estab- 
lished a partnership under the name 
Yardley Box Co., 525 West 76th Street, 
Chicago, to assemble wooden boxes. The 
company is setting up a reference file of 
sources of supply among sawmills and box 
shook factories for lumber and shook. Box 
buyers who desire can buy their own 
shook and have them assembled by the 
Yardley company. 

The field forces of the New York State 
Conservation Department have been ordered 
to maintain special patrols in State forests 
to prevent thefts of Christmas trees during 
the holiday season. Under the conservation 
law such thefts are punishable by a fine of 
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$100 for each violation, plus $10 for each 
tree removed. 

The Gilchrist Timber Co., Gilchrist, 
Ore., manufacturer of Ponderosa pine, 
pays a Christmas tribute to its employees 
who are subscribing 100 percent to the 
purchase of U.S. defense bonds under the 
payroll deduction plan and whose total 
subscriptions approximate 111% percent of 
the payroll. Out of a total of 200 men 
employed by the company, 44 have joined 
the armed services. 

C. C. Sheppard, chairman of the South- 
ern Pine War Committee, testified before 
a Congressional committee in New Or- 
leans on Noy. 27 to the effect that a 
decrease of approximately 15 percent in 
southern pine lumber production for the 
first seven months of this year, as com- 
pared with the corresponding period of 
last year, was attributed mainly to man- 
nower shortage, insufficient tires, trucks, 
tractors and other equipment. Mr. Shep- 
pard also brought out the need for some 
modification in the present price regula- 
tions governing the sale of southern pine. 

Donald Jeffers, J. D. Jeffers & Son, re- 
tail dealers at Peabody, Mass., and his 
wife, who had attended the Cocoanut 
Grove night club on its fateful night, 
were fortunate in escaping, with the aid 
of firemen, who cut through a huge re- 
frigerator in which they had sought ref- 
uge, and brought them to safety. 

A. C. Johnson, Aurora, IIl., after 44 
years of continuous service in the line- 
yard business in Iowa and Illinois, has 
decided to retire Jan. 1 and take life a 
little easier in the future. Since 1926 Mr. 
Johnson has been vice president of the 
Alexander Lumber Co., and during this 
period has won a wide circle of friends 
among the lumber and building material 
dealers of Illinois. He has been active in 
association work and as a member of the 
legislative committee of the Illinois Lum- 
ber & Material Dealers Association for a 
number of years, has done effective work 
on legislative matters. 


Company Changes Name 


The well known, old established firm of 
Thomas E. Powe Lumber Co., manufactur- 
ers and dealers in northern and southern 
hardwood lumber, with main office and yard 
in St. Louis, Mo., has changed its corpor- 
ate name, effective Dec. 15, to-Gaines Hard- 
wood Lumber Co. 

There is no change in stock ownership, 
and the same officers and directors will 
continue the management of the company’s 
affairs. Harry D. Gaines, president, has been 
associatec. with the company for twenty- 
eight years; and Alcee W. Stewart, vice 
president, Fred L. Schaller, secretary-treas- 
urer, and Milton FE. Oldendorph, assistant 
secretary, have been associated with the 
company for many years. 

On the death of Thomas E. Powe in 
October, 1941, Messrs. Gaines, Stewart, and 
Schaller purchased the shareholdings of Mr. 
Powe and since then have managed the 
company’s affairs and directed its progress. 
The firm was established in the late nine- 
ties by Theodore Plummer and was known 
as Plummer Lumber Co. until Mr. Plum- 
mer’s retirement from business about 1910, 
when Mr. Powe purchased the company and 
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WHEELER OSGOOD DOORS 
Modernize a Home! 


TODAY, more than ever before—remodeling 
work is vital for steady day-after-day business. 
With many home owners who had planned to 
build but are remodeling instead, genuine 
Wheeler Osgood “Color-Graded” doors offer 
you a real opportunity to obtain a larger share 
of this business. 

There is a Wheeler Osgood “Color-Graded” 
door for your every need—for exterior or in- 
terior use. These fir doors are made from one of 
the World’s finest woods for door manufacture. 
Uniform, super-strong and beautiful, fir is rot- 
proofed by nature. 

Don’t forget—when you are ordering doors 
for remodeling or for war housing, Wheeler 
Osgood is ready to serve you! 


Color Graded! Wheeler Osgood’s sensational 
new “Color-Grading” system shows at a glance the 
grade, style, size and surface of every door! Here’s a 
big help to you in speeding up the handling of your 
remodeling and war housing orders! 


WHEELER OSGOOD “‘COLOR-GRADED” GRADE A AND B Douglas 
Fir doors are built in strict accordance with Department of Com- 
merce Standards CS73-38, CS91-41. 












Wheeler Osgood Sales Corp. 


“oI FRE Dept. 12, Tacoma, Wash. 


Gentlemen: Please send me free literature ! 
on Wheeler Osgood ‘‘Color-Graded"’ Doors. | 


Name. | 
! 





Address 
City. State 





A COMPLETE LINE OF INTERIOR 
AND EXTERIOR DOORS 








PONDEROSA PINE 


BOX SHOOK 


PONDEROSA PINE 
Lumber, CutStock, 


Mouldings 


We specialize in industrial lum- 


ber and LADDER STOCK. Try us 


out on your next inquiry. 


Douglas Fir 
Red Cedar 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


Pine Saw Mill -- Canby, Calif. 
Box Shook Factory - Alturas, Calif. 


Moulding Factory--Klamath Falls, Ore. 


Member Western Pine Association 
"PHONE VICTOR 4143 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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it became known as Thomas E. Powe 
Lumber Co., until the present time. 

The Gaines Hardwood Lumber Co. op- 
erates a large distribution yard in connec- 
tion with its main office at 24 Branch St., 
St. Louis, Mo., which is well stocked with 
air dried and kiln dried southern and north- 
ern hardwoods, mahogany, and other foreign 
woods, Ponderosa pine and sugar pine. It 
also has a large, modern warehouse utilized 
exclusively for storage of Douglas fir ply- 
wood. 

The company has just completed its new 
office building in St. Louis, where its ad- 
ministrative offices are housed. 

At Texarkana, Ark.-Tex., the company 
operates a sawmill, manufacturing har d- 
woods exclusively and producing principally 
oak, gum, cypress, ash, pecan, hickory, and 
other woods native to that section. This op- 
eration, which is fully equipped, is served 
by four major railtoads. The company owns 
large stands of virgin timber, assuring a 
continuous operation for many years. 

At Americus, Ga., the company has main- 
tained a branch office and distributing yard 
for 15 years, where popular and other native 
hardwoods are stored for mixed car ship- 
ments to all sections of the country. 

Until the attack on Pearl Harbor, the 
company was one of the country’s largest 
importers of Philippine mahogany, having 
“pioneered” in the successful introduction 
of the wood to the American public. Since 
the first importation in 1915, this division 
of the business had grown vigorously, and 
large stocks were carried in St. Louis and 
its branch yard at New Orleans, La., and 
millions of feet annually were shipped to 
large consumers direct from the Philippines. 


Sales Manager Joins Navy 

A. F. McKinley, who has been sales man- 
ager for the Southwest Lumber Mills, Inc., 
McNary, Ariz., for 
the past six years, 
has gone into the 
Navy as petty ofh- 
cer 3c. Mr. Mc- 
Kinley is widely 
known among pine 
buying trade, hav- 
ing been with 
Southwest Lumber 
Mills, Inc., since 
1929. During the 
past two years, his 
headquarters were 
in New York City. 
Southwest Lumber 
Mills, Inc., still 
maintains district 
sales offices in A. F. McKinley 
Phoenix, Ariz., 
where R. B. Howell and G. R. McNary are 
representatives, and in Chicago, where D. A. 
Weidler is manager. At the home office in 
McNary, Ariz., S. P. Dykstra is resident 
sales manager. The company, of which 
James G. McNary is president, is one of 
the largest producers of Ponderosa pine 
with an annual cut of around a hundred 
million feet. 





Successors Chosen 

P. A. Rogers, who has been vice presi- 
dent of The Green Lumber Co., Laurel, 
Miss., since its organization and who for a 
long time was connected with Eastman, 
Gardiner & Co. at Laurel, has been chosen 
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to succeed the late Charles Green as presi- 
dent of the companies. P. S. Gardiner is 
the new first vice president, and D. W. 
Winn and R. C. Hynson have also been 
elected vice presidents. J. L. Williams con- 
tinues as secretary-treasurer. 


Business Changes 


CALIFORNIA. San Francisco—Sage & 
Wilder succeeded by C. A. Wilder & Son. 

CONNECTICUT. New Haven—Eric Strom 
Lumber Co., Inc., moved to West Hartford, 
Conn., and changed name to William H. 
Short Lumber Co. 

KANSAS. Oskaloosa—J. E. Worswick 
Lumber Co. succeeded by L. M. Waggoner 
Lumber Co. 

MICHIGAN. Perry—Perry Lumber & 
Coal Co. purchased from Henry Peck by 
Donald Cole. 

OKLAHOMA. Weatherford—MclIntire 
Lumber Co. stock purchased by Davidson 
& Case Lumber Co. and T. J. Hughes Lum- 
ber Co. 

OREGON. Cottage Grove—Cottage Grove 
Lumber Co., owned and operated by 
George Jacobsen and John Dugan, has 
been sold to Joseph Clyde and Kennett 
Carlyle. 

Grants Pass—Oregon Cedar Products, 
Inc., succeeded by Pacific Wood Products. 

Portland—Abbott-Lane Co. succeeded by 
American Lumber Co. 


Incorporations 


CALIFORNIA. Los Angeles—Colonial 
Wood Products Co., Inc.; $25,000. Direc- 
tors are Arnold Berman, David Robbins, 
and J. J. Entin, all of Los Angeles. 

MARYLAND. Sudlersville—Delmarva 
Sash & Door Co., Inc.; to deal in building 
materials. Incorporators are George L. 
Felton, Philadelphia, and Norma J. Hyer 
and David Hyer of Sudlersville. 

MICHIGAN. Detroit— Hoover Lumber 
Co., 11500 Eight Mile Road; East; to deal 
in lumber products. Incorporated by 
Lester Rosenthal, Jack Rosenberg, and 
Morris Ross. 

Detroit—Iron River Land & Timber Co., 
Dime Building; $50,000. Deal in lumber. 
Incorporated by Kenneth R. Gregory, Chi- 
cago. 

CANADA. BRITISH COLUMBIA. Ke- 
lowna—Adams Lake Lumber Co., Ltd., 
216A Bernard Avenue, was incorporated 
recently; $25,000. 


New Ventures 


CALIFORNIA. Huntington Park—Barto 
& Smith Lumber Co. is the firm name 
under which Ralph E. Barto has obtained 
a certificate to conduct business at 2301 
fast Nadeau Street. 


Casualties 


ALABAMA. Prichard—Stover Manufac- 
turing Co. had more than 500,000 feet of 
lumber and dry kilns, a rough shed and 
an edger shed destroyed by fire. The 
loss is covered by insurance. The plan- 
ing mill and sawmill and other nearby 
structures were saved. 

ARKANSAS. Warren—Bradley Lumber 
Co. had its No. 5 pine mill destroyed by 
fire, with loss estimated at $30,000. The 
plant will be rebuilt as soon as material 
can be obtained. In the meantime the 
Bradley Lumber Co. has leased the Blank- 
inship mill west of Warren and has begun 
operating it. 

OREGON. Carlton—L. H. L. Lumber Co. 
sawmill destroyed by fire, with loss esti- 
mated at $75,000, partially covered by in- 
surance. Will be rebuilt if priorities can 
be obtained to replace the equipment de- 
stroyed. Planer shed, boiler room, fuel 
storage bins, and office were saved. 


New Mills and Equipment 


ARIZONA. Winslow—George H. Nagel, 
Pecos, Tex., who was awarded the con- 
tract by the Forest Service for logging 
22,000,000 feet of Ponderosa pine in the 
Sitgreaves National Forest, is moving his 
mill equipment here from Louisiana. 

MICHIGAN. Harbor Springs—Clarence 
W. Greenier has his new lumber mill here 
in operation. 
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YOUR CUSTOMERS 


Show them how effectively and economically they can use 
tough, waterproof SISALKRAFT to protect valuable materials, 
tools and equipment that cannot be replaced—how practical 
it is for lining, for closing in, and for building temporary 
shelters. You can sell a good volume of SISALKRAFT for 
these uses in the bad weather months ahead . .. These 
can be EXTRA sales, in addition to your regular Sisalkraft 
business. FREE literature describing these uses. Write 


The SISALKRAFT Co., 205 w. Wacker Drive, Chicago, Ill. 


New York San Francisco 
















SIMS LUMBER CO. 


Manufacturers of 


SOUTHERN YELLOW PINE 





K.D. FINISH LONGLEAF 
No. 1 & 2 DIM. SHORTLEAF 
No. 1 & 2 BDS. BAND RESAW 

MOULDINGS HARDWOOD 
SERVICE QUALITY 


162 
We Wish You a 
Merry Christmas and a Prosperous New Year 








ire is at War... 


needed field fence, poultry fence, barbed 








wire, etc., must come after the greater 
need — just now — for wire in the form 
of thousands of war 

items. 


KEYSTONE STEEL & WIRE CO. 


PEORIA, ILLINOIS 


| Fence Users will continue to 
“Look for the Top Wire Painted RED” 
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The Best of 
Christmas Wishes 


from Urania 


Here it is, Christmas again. So busy have we 
been getting out lumber for war needs that we’ve 
hardly noticed the months slip by. 


But we can’t let Christmas pass without a personal 
word to customers and friends throughout the in- 
dustry. We sincerely regret that this past year 
we haven’t been able to maintain our usual “Cer- 
tain Service.” Uncle Sam has restricted us to 
priority orders. We know this has been a hard- 
ship to many of you—and we’re truly sorry about 
it, but we know you have understood our situa- 
tion. Thank you for your patience, one and all. 


Just as quickly as possible we will be back with 
our “Certain Service’ from the Big, Modern Mill 
with the Permanent Timber Supply. 


“Certain Sewice” 
from the Big Modern Mill with 
a Permanent Timber Supply 


46 Years of Experience 


THE URANIA 
LUMBER CO. LTD. 


Urania, La. 


Members S. P. A., S. P. I. B., Southern Hardwood 
Producers 


RAND FENCE 9 Seer 
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We Are Now in position to furnish 


“Victory” Grade 
Oak Flooring 


in addition to regular length oak 
flooring, also 4/4 oak dimen- 
sion, either finished or semi- 
finished. Also solicit commer- 
cial kiln drying. 





W. R. Wrape Stave Co. 


Post Office Box 182 
Little Rock, Arkansas 























Sott Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON -AMERICAN 


PORATION 
LUM ERNONIA, OREGON 


TOM 






ir 








SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, etc., 190 
pages, vest pocket size, giving tables on scantling and plank 
measure, round timber reduced to square timber and round 
logs reduced to inch measure by Doyle’s Rule, log tally 
calculations, and other valuable information. Over 2,500,000 


ail 50- 


Published by 
A.M. SMITH 
Succes to S. E. F' 
197 Platt St., Rochester N. Y. POSTPAID 


C. V. CLARKE 


TIMBER ESTIMATES 


Long experience plus modern methods 


605 First Federal Savings & Loan Bidg. 
P. O. Box 1385 Jackson, Mississippi 


CORINTH “‘co. 


CORINTH, MISS. 





Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 
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Boston Holocaust Toll 


The death toll, now close to 500, in the 
Cocoanut Grove holocaust of Nov. 28, 
reached into the lumber industry for a 
number of its victims. ARTHUR C. BROD- 
RICK, manager of the Newton branch re- 
tail yard of the Downes Lumber Co., lost 
his life in the fire. He was 43 years of 
age and had been associated with the 
lumber company 15 years. Surviving are 
his wife and two children. MR. AND MRS. 
CARROLL of the Diamond Match Co., are 
listed among the dead, as is MISS RUTH 
CURRIER, sister of Harold Currier of the 
Currier Lumber Co., Everett, Mass. 


Obituaries 


W. D. HORNADAY, 75, veteran Texas 
newspaper man and for many years corre- 
spondent for the AMERICAN LUMBERMAN in 
Austin, Tex., died Dec. 6. He had been 
professor of journalism at the University 
of Texas for nearly a quarter of a century, 
and at one time served as capitol corre- 
spondent for the San Antonio Express and 
as Texas correspondent for the old New 
York World. 


WILLIAM F. BACKSTROM, 58, retired 
lumberman, died at his home in Columbus, 
Miss., Nov. 22. He operated the Bigbee 
Lumber Co. until five years ago, when he 
retired because of ill health. His widow, 
two sons, and seven daughters survive. 


LUCY A. BAILEY, 91, widow of the late 
James H. Bailey, former eastern Maine 
lumberman, died at her home in Machias, 
Maine, Nov. 19. A son and two daughters 
survive. 

F. J. BATES, 62, proprietor of Bates 
Lumber Co., Arlington, Tex., died in a 
Fort Worth hospital Nov. 20 after a brief 
illness. Survivors are the widow, a sister, 
and two brothers. 


JOHN C. L. BROEDERDORF, 75, early 
Saginaw, Mich., lumberman and _ supply 
dealer, died there Nov. 3. In May, 1915, 
he and his brother, the late William 
Broederdorf, engaged in the coal and 
builders supply business under the name 
of Broederdorf Bros., which was later 
changed to Gratiot Avenue Fuel & Supply 
Co., until 1940, when the business was 
sold. He is survived by his widow and 
four daughters. 


AARON CARLSON, 85, head of the sash 
and door firm of Aaron Carlson, Inc., Min- 
neapolis, Minn., died recently at his home 
in Turtle Lake, near St. Paul. Mr. Carl- 
son a half century ago organized and be- 
came president of the millwork firm. He 
was also active in civic affairs. Surviv- 
ing are two sons, two grandsons and two 
sisters. 


JOSEPH J. CHALLE, 74, pioneer Green 
Bay, Wis., lumber and fuel dealer, died 
Nov. 25 at his home of a heart attack. 
He organized the East River Lumber & 
Fuel Co. in 1909, selling the firm in 1911 
to organize the Killman & Challe Lumber 
& Fuel Co., now the J. J. Challe & Sons 
Co. He and Mrs. Challe would have ob- 
served their golden wedding anniversary 
Nov. 26. His widow, a daughter, and two 
sons, Victor and George, both in business 
with him, survive. 


MRS. ALMA LUNING DAHLBERG, 94, 
mother of Bror Dahlberg, president of The 
Celotex Corp., Chicago, died Nov. 24 at her 
home in St. Paul, Minn She is survived 
by her son, two daughters, and ten grand- 
children. 


JOSEPH G. DARMSTADT, 66, one of 
the veterans of the lumber business in 
Cleveland, Ohio, died at his work Nov. 23 
after 53 years of service with the North- 
ern Ohio Lumber Co. and its predecessor, 
the old Potter, Teare Co. Surviving are 
his widow, a daughter, and a grandson. 


CHARLES C. GODDARD, 53, manager 
of the Mentor Lumber & Supply Co., Men- 
tor, Ohio, died suddenly Nov. 16, after 
having gone to his home in Cleveland 
Heights in the afternoon because he was 
feeling ill. He had previously been Ohio 
district representative for the Gordon- 
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VanTyne Lumber Co., with headquarters 
in Cleveland. He was active in his 
State and sectional lumber associations. 
Wounded in action, he emerged from 
World War I as a second-lieutenant. Be- 
sides his widow, two brothers and a sister 
survive. 


ROBERT L. HUTCHINSON, 75, lumber- 
man of Huntington, W. Va., died Nov. 26 
in a local hospital of injuries received 
Nov. 23 when he was struck by an auto- 
mobile. In recent years he operated a 
lumber concern near Williamson, W. Va. 
He is survived by his widow and two 
daughters. 


HARVEY MARTIN ISENHOWER, 47, 
Sacramento Valley representative for 
Holmes Eureka Lumber Co., Sacramento, 
Calif., died recently of a heart attack 
while on a hunting trip. He is survived 
by his widow, a daughter, three sisters, 
and a brother. 


MRS. ETHEL J. MARTIN, -wife of J. S. 
Martin, proprietor of the J. S. Martin 
Lumber Co., and mayor of Hartshorne, 
Okla., died at her home there on Nov. 20. 
Although a cripple, Mrs. Martin had 
served her community spiritually and 
financially, particularly the young people. 
She had been married to Mr. Martin for 
42 years. Besides Mr Martin, she is sur- 
vived by a son and a daughter. 


W. R. MATHENY, 58, vice president of 
Simmons, Welch & Matheny, Inc., Cam- 
paign, Tenn., died at a hospital on Nov. 
18, after a brief illness. He had been in 
the lumber business for 35 years, and is 
survived by his widow, two sons, and four 
daughters. 


EDWARD BOLIN MAUPIN, SR., 56, 
partner in the Wheatley Lumber Co., 
Shelbyville, Tenn., died Nov. 21 of a heart 
attack. Mr Maupin was also president of 
the People’s National Bank of Shelbyville, 
a former president of Tennessee Bankers 
Association, and a member of the board 
of directors of the Nashville branch of the 
Federal Reserve Bank. 


IRA F. MELLINGER, 71, engaged for 
many years in the wholesale and retail 
lumber business and in manufacturing and 
contracting business in Leetonia, Ohio, as 
the Mellinger Lumber Co., died at his 
home there on Nov. 16, after an illness of 
several months. Survivors include his 
widow and three sons. 





ROBERT GIVEN ROSE, 77, a member 
of W J. Rose & Sons for 58 years, died 
at his home in Johnstown, Pa., Oct. 31. 
Ailing for the past year, Mr. Rose had 
been confined to his home for the last 
week. His widow and two daughters sur- 
vive. 


GEORGE L. WARNER of BLW, Inc., 
Minneapolis, distributor in the Minneapo- 
lis area of Timber Engineering Co., Teco 
connectors, died Nov. 29 in Minneapolis, 
of a heart attack. Through his several 
years of association with the engineering 
company, Mr. Warner was known to many 
lumbermen and contractors. 


ARTHUR L. WILSON, 58, president of 
Wilson Lumber Co., Independence, Mo., 
died Nov. 3 in a Kansas City hospital 
where he had been ill for the past three 
weeks. He had been in poor health since 
his return from Florida last spring. He 
served overseas during World War I and 
upon his return was promoted to cap- 
taincy.. Mr. Wilson is survived by his 
widow, his son, with whom he was asso- 
ciated in the lumber business, and two 
grandchildren. 


JAMES R. WOOD, 62, owner of the 
Wood Lumber Co., Houston, Tex., died in 
a local hospital on Nov. 10. He had gone 
to Houston six years ago from Chicago. 
Surviving are his widow, a son, a daugh- 
ter, two brothers, and two sisters. 


REGINALD WOODS, 46, associated with 
his father, B. B. Woods, in the Cicero 
Lumber Co., Cicero, Ind., died in a hos- 
pital on Nov. 13. Survivors, besides his 
father, include two children and two 
sisters. 
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For the 55th Year 


Christmas Greetings 


from the 5 "Sudden Sewice” Mills 









All-Out Effort in Furnishing Lumber 
for the War Program 


Angelina’s 5 mills are now delivering “Sudden Service” to Uncle Sam. Our Pine 


production is going practically 100° on urgent war orders. Never in our 55 years 


have we been so pressed to keep pace with the demands on us. May we assure our 


regular customers that just as soon as the government will permit we'll be back with 


our usual “Sudden Service” on your regular orders. 


ANGELINA COUNTY LUMBER CO., Keltys, Texas 


KURTH LUMBER MFG. CO., Clarksville, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas 
TEXAS OAK FLOORING CO., Dallas, Texas 


ANGELINA HARDWOOD CO., 
Sales Office, Lufkin, Texas 
Mills at Ewing, Tex. and Ferriday, La. 

















A Christmas Salute 


to Customers and Friends 


The war has made it impossible this past year for 
us to maintain our usual standards of service to 
customers. 


Accordingly, we should like to let old customers 
everywhere know that we are thinking of you at 
this Christmas Season. Your unfailing kindness 
and understanding of the situation are most appre- 
ciated. 


CROSBY LUMBER & MFG. CO. 


Crosby, Mississippi 























AMERICAN WOOD 


Bowstring Trusses 


Designed and built with the 
WADDINGTON system of 
CONTINUOUS laminated top chord— 


eliminating all top chord splices. 


















GHEE OCF BHA ROP ae 


Spans - 25 to 150 Ft. 





Bl S2GONOOS BE 





for War Construction 


Used By: U. S. and Canadian governments, many 
war plants, A & P Super Markets, Woolworth, New- 
berry, Penney, Jewel, Kroger, National Tea, High Low 
—and independent stores in 40 states. 


Send today for descriptive circular. 


AMERICAN ROOF TRUSS 
COMPANY 


Engineers and Constructors of Roof Trusses 
6848 Stony Island Ave., CHICAGO 
Telephone -- Plaza 5276 
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This House Will Keep 
Your Yard Open 


and contribute to the war effort 


Low cost houses for defense and farm workers. 
Build in your yard. Use your culls, shorts, salvage 
lumber and other available materials. Small rip 
and cutoff saws all power machinery needed. Com- 
plete working drawings, assembling instructions and 
material lists available. 


Write for details. 


Brooks Lumber Co. 


SAFFORD, ARIZONA 











PURITAN 


* SASH CORD 


Other Puritan Products: 

SASH CORDS CLOTHES LINE 
COTTON PLOW LINE BRAIDED COTTON ROPE 
TWISTED COTTON ROPE BRAIDED AWNING CORD 

TILLER ROPE @ WIRE CENTER 
BELL CORD @ COTTON CENTER 
BELL CORD @ BRONZE WIRE CENTER 
BELL CORD @ GALVANIZED WIRE CENTER 


PURITAN CORDAGE MILLS, INC. 


LOUISVILLE, KENTUCKY 
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renaming the officers, Mr. Merrill, president, and T. S. Goodyear, 
vice-president, for the coming year. 

Because of transportation curtailment and other problems, regional 
meetings are to take the place of the usual national meeting this year. 

The delegates were the guests of the Timber Products Bureau 
of the Spokane Chamber of Commerce at the regular Tuesday noon 
luncheon of the Chamber of Commerce. Roderick Olzendam of the 
Weyerhaeuser Timber Co., Tacoma, was the speaker, giving a 
stirring address on the war efforts of the lumber industry and the 
dangers which threaten the lumber industry and State forestry by 
the $100,000,000 executive order on the President’s desk. 


Twin Cities Hoo-Hoo Will Play Santa Claus 
to Mission Children 


Members of the Twin Cities Hoo-Hoo Club of Minneapolis and 
St. Paul will stage their annual Christmas party for children of 
the Augustana Mission of Minneapolis at the Hotel Radisson on 
Dec. 21. President John Giles has named Ed Bolds general chair- 
man in charge of arrangements. The party is one of the club’s major 
annual projects, when children of the mission are given a Christmas 
dinner and gifts are distributed by Santa Claus. 


Cleveland Lumber Club Holds Annual Meeting 
and Banquet 


At the annual meeting and banquet of the 
Cleveland Lumber Club, held Nov. 19, E. S. 
(Ned) Kemper was elected president. Mr. 
Kemper was formerly district manager of 
the Florida Louisiana Red Cypress Co. and 
on May 1 became proprietor of Kemper 
Lumber Co. As vice president, the club 
elected John L. Pettit, Myers Lumber Co., 
and C. E. Clapier, Smeed Box Co., was 
elected secretary-treasurer for the eleventh 
consecutive time. Walter F. Rock, Sr., the 
retiring president, and Sidney C. Taylor were 
elected to the board of governors. The 
Cleveland Lumber Club was organized in 
1910 and is one of the most active local 
organizations in the industry. 


E. S. Kemper 


Massachusetts Retailers Hold Annual 

Four hundred Massachusetts lumber dealers and their guests 
attended the 40th annual meeting of the Massachusetts Retail Lum- 
ber Dealers Association in Boston on Dec. 5, with President Frank 
W. Whitty of the Blacker & Shepard Co., Boston, in charge of 
the business session in the morning and serving as toastmaster at 
the dinner in the afternoon. There was keen interest in all pro- 
ceedings because of the many baffling problems arising from the 
action of government agencies limiting new construction and re- 
modeling, regulating prices both at production and distributing 
points, and cracking down on shipping privileges, to the end that 
the war effort may be adequately served with needed forest products. 

The treasurer’s report was submitted by Norman P. Mason, 
former president, in the absence of Granville B. Fuller, who is 
serving on the WPB staff in Washington. 

The first speaker at the morning session was George R. Taylor, 
price executive in New England for OPA. He urged upon lumber 
executives that for their own god they should be diligent in pre- 


senting the facts of the industry to the regulatory bodies that are. 


striving to adjust the merchandising of all essential commodities 
to the war economy. “These regulations,” said he, “must of neces- 
sity be a compromise between easily enforceable simplicity and the 
more variable complexity. As fast as possible definite price ceilings 
are taking the place of the general price regulations, that upon 
lumber date back to the level of last March. 

The next speaker was Arthur A. Hood of Johns-Manville Corp., 
a national authority upon building material merchandising. As a 
standard of practice for the retail lumber dealer he urged that 
“TIdealistically the most effective retail structure in lumber mer- 
chandising would take a similar form to the best operated retail 
stores, or the retail branches of our large mail order companies. 

“Realistically there will be the same diversity of dealer patterns 
as is found in the department store field. Today there are all 
degrees of efficiency in retailing and likewise in the future there 
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Woodville, Miss. 


Manufacturers 


Band Sawn Southern Hardwoods 
Cypress and Pine 


We can kiln dry, 


Annual Cut 20,000,000 
surface and resaw Feet 
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LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 


It’s Our Job, With Saws and Axes 
To Help Whip the Pants Off the Axis! 


Our government has given us a job to do... 
that of supplying every foot of lumber our huge 
Toledo mill is capable of producing. Every fa- 
cility at our command is being utilized to keep 
our output of quality lumber up to the highest 
possible peak . . . for VICTORY! 

CAPACITY Br,” 

PER HOUR QUALITY LUMBER 





ESSENTIALS FOR VICTORY 





We lend daily co-operation and sub- 
scribe fully to the above. 


Manufacturers 


Southern Hardwoods and Yellow Pine 
Se 


“MILLER MADE IS UP TO GRADE”’ 
Why not try a sample car? 


MILLER & CO., INC. 


Selma, Ala. 


Chicago, Ill. 
43 E. Ohio St. 


Jackson, Tenn. 

Branch Offices 
Reading, Pa. 
P. 0. Box 48 
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Effective December 15, 1942, the name of the 


Thomas E. Powe Lumber Co. 


St. Louis, Mo. 


has been changed to 


GAINES HARDWOOD Lumber Co. 


24 Branch Street, St. Louis, Mo. 


Southern and Northern 
Hardwoods 


An old, time-tested, well established firm changes 
its name, but not its policy of fair dealing. We 
bespeak a continuation of the good will of our 
multitude of friends throughout the United States, 
Canada, and Mexico and many foreign lands. 


Harry D. Gaines 
President 
Alcee W. Stewart 
Vice-President 
Fred L. Schaller 
Secretary-Treasurer 


MILLS and YARDS at St. Louis, Mo.; Texarkana, Tex.; Americus, Ga. 
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Christmas Greetings 
to All Lumbermen 


Christmas may be a 
little quieter this year, 
a little more reserved, 
but the Yuletide spirit 
will be none the less 
genuine and sincere. 


May the New Year 
bring us far toward 
our goal of world 
peace and good will 
among nations. 


Thank you one and all 
for your’ patronage 
during the past year. 
Depend on us to sup- 
ply you next year with 
the same good satis- 
faction as heretofore. 


N. C. Pine 
Cypress 
io ME SS Hardwoods 





Pine, Oak, Maple and Gum Floorings 


LIGHTSEY BROTHERS 


Miley, So. Carolina 


Members of Southern Pine Assn., Nat. Hardwood Lumber 
Assn., Nat. Oak Flooring Assn. 








Reynolds & Manley Lumber Co. 
Sends You the Best of 


Christmas Wishes 


Thanks for your patronage of the past year. 
May we continue to serve your 1943 needs in 


Southern Hardwoods 
Tidewater Red Cypress 
Yellow Pine 
Members Natl. 


Hdwd. Lbr. Modern manufacturing facil- 
Asse... Se. 





Sted Dende. ities—band mill, dry kilns, 
ers, Inc., So. . ani i 7 
a complete planing mill. We 
Assn., So. Pine can grade-mark and _ trade- 
Assn., Natl. - e 

ibe.” Gapestens mark. 5 R. R. connections. 
Assn. 


Reynolds & 








| —— Mantley 
Lumber 

















will be a wide variation between the most effective and the least 
effective building retailer. 

“Just as we see both the cross-road general store and the city 
department store in the dry goods field, so we will witness both 
maximum and minimum service structures in the building industry. 

“In setting up maximum service standards looking to the future 
we enter the realm of the imaginary and the idealistic. The super 
market of the building industry does not yet exist, but there are a 
few operations existing at the present time which approximate 
this picture and they are the most profitable operations in the busi- 
ness.” 

Mr. Hood then enumerated a long list of services and depart- 
ments which the “super” dealer of the “fifties” may have. He said 
the primary management emphasis and predominant executive pres- 
sure will be on maximum sales volume and outlined the steps by 
which the building industry will build its service structure of 
tomorrow. 

Paul S. Collier, secretary-manager of the Northeastern Retail 
Lumbermen’s Association, Rochester, N. Y., who followed Mr. 
Hood's prophetic outline of the future lumber yard, chose as his 
subject “What We Are Moving Into.” He spoke at some length 
on the program that OPA is going to put into effect on price 
ceilings. In the opinion of Mr. Collier, price ceilings are to be with 
us much longer than priorities. These new ceilings will be based 
on the cost of doing business. The association will accumulate these 
figures from representative dealers on their costs of doing business 
and it is important that dealers give this information accurately and 
promptly when called for. 

Officers for the ensuing year were chosen as follows: 

President, Frank W. Whitty, Blacker & Shepard Co., Boston; 
first vice president, Joseph B. Miskell, Wood Lumber Co., Falmouth; 
second vice president, Russell L. Fish, Welch Co., Inc., Scituate ; 
third vice president, Bradshaw Langmaid, J. P. Langmaid & Sons, 
Salem; treasurer, Norman P. Mason, William P. Proctor Co., 
North Chelmsford; secretary, Willis I. Atkinson, W. E. Atkinson 
Co., Newburyport. 

At the afternoon dinner session the guest speakers were Norman 
P. Mason, North Chelmsford, Mass., president of the Northeastern 
Retail Lumbermen’s Association, and Don Campbell, Lebanon, Ky., 
a former president of the National Retail Lumber Dealers’ Associa- 
tion, who is now serving in Washington as chief of retail lumber 
distribution at headquarters of the War Production Board. 

Mr. Mason urged members of the Massachusetts association to 
bend their energies to comply with the many orders from WPB 
and OPA, which are so evidently sincere efforts to keep vital lumber 
supplies going to the armed forces where they are greatly needed. 
This, he said, is no time for experienced lumbermen to give up in 
despair at the constantly changing picture of governmental control. 
Rather the retail lumberman should bend every effort to keep 
materials moving to these vital needs. He urged dealers to protest 
when it was obvious that poorly drawn or badly administered orders 
were impeding the flow of lumber to the armed forces. He told 
how retailers are meeting the challenge of war economy and praised 
them for their efforts. 

The concluding address was by Don Campbell, who, as a Wash- 
ington official of WPB, took as his text ““What’s Ahead for Lumber.” 
Excerpts from his address follow: 

“The retail lumber dealer has contributed much to the success 
of the war building program and has been the medium of speeding 
to completion the largest program ever undertaken by this nation. 

“Wood has taken on new uses and from now on a tremendous 
amount will be used in the airplane program. 

“The boxing and crating program for 1943 will be almost double 
the 1942 requirements. 

“Lumber comes very close to the heart of the whole war program, 
and the coming year will see 85 percent more tons of lumber used 
than steel. 

“To dealers who can not procure new lumber, the salvage field 
offers something new. (This is in line with the AMERICAN LuM- 
BERMAN salvage campaign inaugurated recently.) It is worth in- 
vestigating and can be the means of keeping a lot of dealers in 
business that might not otherwise be able to stay. 

“There is no intention on the part of Government to destroy 
private economy where it can be prevented. We know how impor- 
tant it is for retail yards to function, but it is far more important 
in the present critical times to withhold from any civilian use every 
piece of lumber that is needed for a war job.” 
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Pacific National 
Lumber Company 


Tacoma, Washington 


While we can’t ship our lumber except on 
priorities, there are no priorities on say- 
ing, “Merry Christmas,” to all our old cus- 
tomers and friends everywhere. May the 
new year bring us some relief from priori- 
ties so that we can again serve all of you. 


QOOVOOOOOOOOOVOGOHOOOOOOOOOHOOO) 


OOOGOOGS OOGOOOOOOOGOG 
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There is No Good Substitute 


for 
PUTTY-GLAZED SASH 


Don’t let anybody try to kid you about some- 
thing “just as good.” There just isn’t. 





Once in a while some one tries to create a sales 
argument by claiming he “has something’—but 
experience and comparison prove that for— 


a tight seal that resists infiltration of moisture 
and cold air and prevents loose, rattling glass— 


there is no satisfactory substitute for high qual- 
ity putty. Putty-glazed sash has been proved by 
experience and tested by time. 









As a further safeguard—against rot 
and termites—specify ‘‘PAR-TOX 
treated.”’ 


75 years of service 
to the sash and door 


industry. OSHKOSH, WISCONSIN 








IRA PARKER & SONS CO. 








REG. U. S. PAT. OFF. 


Samson Spot Sash Cord 








REG. U. S. PAT. OFF. 


Cord for hanging windows, with suit- 
able weights and pulleys, you obtain 
perfect balance by a time-tested 
method. You also guard against the 
use of inferior unidentified cord. 


| By specifying and using Samson Spot 
| 
| 


| Samson Cordage Works, Boston, Mass. 


a 
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When you buy War Stamps and 
War Bonds, you do two good things 
at the same time — you save for 
a rainy day, and you help 
to win the war. 


ER Et bt bt et 
2 et 
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FOR VicToRY: Buy U. S. War Bonds 


FOR INCREASED PROFITS: Buy DREADNAUGHT 


Floor Sanders, Edgers, Belt Sanders . . . 
WHILE THEY’RE STILL AVAILABLE! 

























Though we are now 100% 
engaged in war production 
work, manufacturing parts 
for airplanes, tanks, guns 
and other essential war 
weapons, we still can make 
prompt deliveries of a lim- 
ited number of new and 
factory-rebuilt DREAD- 
NAUGHT Floor Sanders, 
Edgers and Beit Sanders. 
When our present inven- 
tory is exhausted. we will 
be unable to supply any 
further machines until 
after the war. 
Insure your- 


Edger 
self increased ene of a com- 
profits by lete line of 


putting one oor Sanders, 
or more oj 
these ma- 
chines to 
work for you. 
Write, AT 
ONCE, for de- 
tails and 
prices. 


CLARKE SANDING MACHINE CO. 


MUSKEGON, MICH. 


Edgers and 
Belt Sanders. 








DEPT. A-L 


DREADNAUGHT 
V-8 Floor Sander 
and V Speed 
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* Unlike other insulations, KIMSUL* comes com- 
pressed to one-fifth its installed footage. That’s why you 
can add as much as 1,000 sq. ft. of Standard Thick 
KIMSUL to a truck already well-filled with other 
materials, KIMSUL makes one truck-trip do the work 
of two! Here’s an exclusive KIMSUL feature that 
conserves precious tires and trucking equipment. 
Furthermore, KIMSUL takes up far less storage space 
—helps you stock more insulation. 


KIMBERLY-CLARK CORPORATION 


(Building Insulation Division) 
Established 1872 — Neenah, Wisconsin 


*KIMSUL (trade-mark) means Kimberly-Clark Insulation 








STANLEY HARDWARE 
For Rolling or Sliding Doors 




















3 Sizes meet all needs 
for Doors up to 1000 Pounds 


Only three sizes, X, Y, and W, of 
Stanley No. 2641 Track and No. 
2650 Hangers, handle all.common 
sliding doors weighing up to 350, 
700 and 1000 pounds, respectively. 
X track is 16 gauge, Y is 14 gauge 
and W is 13 gauge. 


THE STANLEY WORKS... 


Stanley Hangers have accurate 
two-way adjusting nut and ball 
bearing swivels. Stanley ‘‘Hold- 
Fast” Track Clamps hold sections of 
track rigid and perfectly aligned. 
Send for catalog describing the 
complete line of Stanley Hardware. 


. NEW BRITAIN, CONN. 





[STANLEY] 





TRADE MARK 


HARDWARE FOR 





CAREFREE 


DOORS 





(Continued from page 54) 
Washington and, like a snow ball, rolling down a mountain becom- 
ing the avalanche which overwhelms the local retail dealer at the 
end of the line. 

Every secretary is familiar with all of the points which you 
have so ably covered and I am sure that all of them, like myself, 
will concur in your summary. I truly hope that every dealer who 
subscribes to the American Lumberman will read these two pages 
and if he fails to get any real comfort at least will get a better 
understanding of the conditions. 

It was quite evident at the Chicago meeting of the Association 
that the affairs of the lumber industry are in competent and sym- 
pathetic hands with Ben Alexander and Arthur Upson. And, it 
was evident also cf the magnificent job done by our national secre- 
tary, H. R. Northup, in the high tribute paid to him by these 
high ranking Washington officials. 

With appreciation for the thought you gave to this article and 
with best regards, I am 

R. Needham Ball. 
Louisiana Bldg. Mtl. Dealers Assn., 
Baton Rouge, Ia. 


Farmers’ Plight 
Gentlemen : 

Your wartime editorials have been very timely, and we congratu- 
late you on the dominant position you are taking. Do you not think 
it is high time that our Government set machinery in motion to 
provide the country retailers with materials needed for farm use? 
Our customers in rural areas are being sought after continuously 
by farmers for hog houses, but the retailer cannot get better than 
an A1A priority—very few of them even get this far—and such a 
priority rating is nothing more or less than a laughing matter to 
the manufacturer. The situation goes much deeper than just “taking 
it.’ We can all take it, some more cheerfully than others, but 
nevertheless we can all stand whatever wartime rigors are imposed 
necessarily, but we are facing a serious food shortage if something 
is not done, and done quick, in regard to the farmer. The Gov- 
ernment wants more food raised but the farmer cannot get even 
50 per cent of what was considered his normal requirements a few 
years ago. We are going to have little pigs freeze to death in the 
snow in January and February if assistance does not arrive very 
soon. We cannot even get an acceptance for delayed shipment from 
our manufacturers on any items needed by farm trade. If you have 
covered this phase of what should be a united war effort in any 
of your editorials we must have failed to read it, and if you have 
not written anything about it, we respectfully urge you to give 
it your attention. 


H. B. Clarke. 
H. B. Clarke Lbr. Co., 
Muncie, Ind. 


© See editorial on page 15.—Ed. 


Market for Wood Shavings 


Dear Sir: 


Please advise as to what use can be made of wood shavings. We 
are interested in getting rid of a quantity, and would only want to 
charge enough for loading and shipping. 

W. S. Sexton. 

City Lumber Co., Inc. 

Knoxville, Tenn. 

@ I do not believe you could find anyone to buy your shavings 
even if he had to pay only the loading and shipping costs. I 
may suggest, however, that you can find a good outlet for your 
waste in the form of wood flour, which is being used extensively 
as a dynamite filler, for linoleum (where its use will increase 
on account of shortage of cork) and as a plastic filler. Cost of 
manufacturing wood flour is around $15.00 per ton, while its 
price, fob factory, is from $35.00 to $55.00 a ton. To dispose of 
your shavings in this way you will probably have to install a 
wood flour mill yourself. This requires a small investment. 
I have had considerable experience in this field, and could give 
you, if you wish, a complete survey of the project on the basis 
of which you can make an intelligent decision for yourself.— 
Robert S. Aries. 
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Yule Greetings from Mower’s 5 Mills 





1942 has been an eventful year for us. To expand our pro- 
duction to meet the heavy war demands, our company 
acquired the complete sawmill operations and timber of 
West Virginia Pulp & Paper Co., giving us a production of 
50 to 60 million feet. We enter 1943 better prepared than 
ever to serve you. 


The Mower Lumber Company 


Charleston, West Virginia 


Mills at: Omar, Marmet, Cass, Colcord & Pettus, West Va. 
Dry Kilns, Planing Mills, Flooring Plants 





Birch, Beech, Oak, 
Maple, Ash, Basswood, 
Cherry, Yellow Poplar, 
Walnut, Butternut, 
West Va. Spruce. 


Flooring, Mouldings and 
Trim in Oak, Maple, 
Birch, Beech, Poplar 
Bevel Siding. 































VIRGIN Northern :: 


"oT, ° 








Christmas 
Greetings 


from the Snow-Clad 


Pine North— A Gliiditines Pledge 








@ White 








Best 


Christmas 


Greetings 
to All 





* Norway From the land of gen- We pledge ourselves for the duration to do all we 
Pine uine White Pine and can to meet the Government’s needs for lumber. 
Norway — from the We pledge that when peace is won Barger will 
@ Lath and : offer you a better than ever service in Southern 
‘ Home of Rainy Lake and Western woods. 
Crating lumber. Barger Millwork Company supplies retailers with 





work items. 


a complete line of windows, doors and stock mill- 


RAINY LAKE LUMBER CO., Ltd. | p wy. Barger Lumber Co. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1204 CONWAY BLDG., CHICAGO, ILL. 


OTHER SALES REPRESENTATIVES: Telephone 876 





ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. | 


Wholesale Lumber 


Statesville, N. C. 
Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- Branch Office; P.O. Box 5998 Bethesda Station: Washington, 


D.C. 

















SELLING THE PRODUCTS OF DISTRIBUTORS OF 
*THE McCLOUD RIVER LUMBER GHEVLIN PINE 
COMPANY 
McCloud, Calif. pres herd ‘aan 
*THE a COMPANY 900 First National Soo Line Building 
end, Oregon 
*Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA 
tien, Portland, Ovegen. DISTRICT SALES OFFICES: 











SPECIES 
PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 











SZ NEW YORK re cnicaco . 
. 1604 Graybar Bidg. 1863 lle- k idg. 
Predecota, Fees Woodwork Mohawk 4-9117> Telephone Central 9182 


SAN FRANCISCO 
1930 Monadnock Bidg. 
Exbrook 7041 
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Installs New Equipment 


Rutherford Co., Ltd., Montreal Que., Can- 
ada, organized in 1856 by William Ruther- 
ford as a general millwork business, today 
is operated by two grandsons of the found- 
er and has been expanded to include lumber 
manufacturing, fine woodwork, sash and 
doors, and other special wood products. Re- 
cently the company converted its drying 
equipment to Moore “cross-circulation” sys- 
tem. The new, modern kiln has strong, uni- 
form circulation, and drying elements are 
kept under perfect control at all times with 
the Moore Master Controller, which auto- 
matically controls and records temperature, 
humidity, and ventilation. This patented vent 
control assures drying of lumber with a 
minimum of steam consumption. 

The kiln, designed and installed by Moore- 
Cawston Dry Kiln Co., Ltd., Vancouver, 
B. C., has double tracks to accommodate 
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two rows of lumber loads, which can be 
wheeled directly from the kiln into the fac- 
tory and fed into the planer and other 


machines and excellent results are reported. 


Safety Information Booklet 


The British Columbia Lumber & Shingle 
Manufacturers’ Association, Vancouver, B. 
C., has issued a “safety handbook” for dis- 
tribution among employees of all associa- 
tion mills. The 36-page booklet, prepared by 
Will D. Jenkins, safety director of the asso- 
ciation and one of the West Coasts’ fore- 
most authorities on the subject, is virtually 
an encyclopaedia of safety information, and 
it is particularly valuable to the industry 
at this time when so many of the workers 
are relatively inexperienced due to heavy 
wartime labor turnover and the diversion 
of experienced sawmill men to the armed 
services. The booklet is written to show 
the individual how to work safely. 


Farm Equipment Order 
Revised and Clarified 


A revised version of WPB Order L-170 
which rigidly limits the construction of farm 
machinery and equipment specifically exempts 
in its definition of “farm machinery and 
equipment” such things as farm buildings 
and repairs thereto, fencing, poultry netting 
and wire, wire fencing etc. This clears up 
some of the doubts that existed in the minds 
of dealers who had been building such small 
farm structures in their mill as hog and 
poultry houses etc. Their production of 
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these items is exempt from the limitations 
of L-170. 

However the production of the following 
items, which is limited to wood construction, 
has been cut to the indicated percentage by 
weight of the 1940 or 1941 production of 
the Class “C” producer in question. (A 
Class “C” producer is one whose total net 
sales of his own products did not exceed 
$750,000 during 1941.) 

Percentage 


of 1940 
or 1941 
Production 

Pate SONOS foxes rovedus veloute 40 
DAVOSER BORGES 5.6. oc cies cceus 45 
Barnyard stock tanks. ......00..0..6. 49 
PUG SUQUIIS: oo ogo ce Sai es Swe Shee 58 
Cattle stanchions and fittings...... 59 
POUtry TOCUETS «0 issn cies seeewes 36 


None of these items can, according to the 
law, be manufactured from metal, with the 
exception of nails and screws and small 
hardware fittings used for assembly. 

Also notice that the percentages indicated 
are on a weight basis. This is not true of 
silos, the base production being deemed to 
be in terms of units. One further provision 
states that to the extent that the weight of 
a producer’s item is increased through the 
substitution for critical materials formerly 
used in its production, of certain specified 
less critical materials, that producer’s al- 
lowed quota shall not be reduced in units 
over the number he could have manufac- 
tured had the substitution of materials not 
been made. 











REMORT 


All members of the Tremont organization unite in sending 
greetings and good wishes to all in the lumber trade. We 
are grateful for your patronage. 
able to ship much Pine lumber, except on priority, right 
now we have a good assortment of Oak, Beech and Pecan 
Flooring—also some Hardwoods. 


Wishing You a 


Happy 
Christmas 






While we haven’t been 








TREMONT LUMBER COMPANY. 


HERBERT MOSS, 
General Sales Manager 


Rochelle, La. 





Old ways of logging have given place 

to the new. Mill methods have changed. But the 

Git high quality of Polson lumber never has changed. 
Sitka Spruce and Douglas Fir direct from our forests. Rail and water 


shipments. 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Co. 


HOQUIAM, WASHINGTON 











porest™ 





